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WANT RQUAL TREATMENT, 


New York State Agents in Convention | 

Adopt Series of Resolutions— 

Notable Addresses. 

A protest against insurance 
d jes granting concessions to brokers not 
allowed properly accredited local repre- 
» sentatives, and favoring the enactment 
' of additional iegislation for the more | 

effective contro] of non-licensed com-| 
panies, were among the resolutions en-| 
' dorsei by members of the New York 
State Association of Local Fire Insur- 
fF ance Agents at the twenty-eighth an- 
nual gathering of the organization, held | 

at Utica-on Friday last. 

Resolutions Adopted. 
unanimous vote the subjoined 
resolutions, offered by the Committee 
' on Resolutions, were adopted: 

“That the Association also go on rec- 
ord as favoring co-operating companies 
and approving generally the piatform 
of the National Association of Local 
| Fire Insurance Agents. | 

“That we favor an amendment to the 
laws of the State of New York that will 

' require the payment of an adequate tax 

- by parties in the State who have taken 

any insurance in- companies not official- 

ly admitted to ao business in this State, | 
_equal to that now paid by admitted 

companies, 

“That all companies desiring a/| 
change of rates on any risk be required | 
to make application for the change | 
under the rules of the local board in 
the territory where the risk is located. 

“That we protest against the practice 
of companies writing business at tarifi 
tates for brokers to fill out a line where 
&@ policy of insurance has been placed 
in companies at cut rates, and we fur- | 
ther protest against the practice of | 
Companies allowing brokers a greater 
degree of liberality in the policy forms 
fihan are permitted by the State and | 
Local Association, and we further be- 
lieve that all daily reports of policies | 
80 written should be submitted to the | 
Stamp clerk in the locaity where the | 
isk is located, as would be required if | 
the policies had been written by the lo- | 
fal agent. | 

“That the advisability of establishing | 
Srelicf fund within our Association be 
Tfeferred to the Executive Committee | 
With power to complete the organiza- | 
Mon, if in their judgment it is deemed 
Wise. 
| “That the report of the secretary- | 
freasurer, Glen H. Johnson be received | 
4nd placed on the minutes of this meet- | 


compan- 


By 


“That the report of President Freder- 
ack W. Swan and his report be spread | 
) the minutes. 
“That we extend a vote of thanks to 
messrs. P. D. Kiernan and H. H. Put- 
im for their very able addresses. 
“That a vote of thanks be extended | 
(Coutinued on page 14.) 
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Organized 1 i 


THE HOME 


Insurance # Company 
New York 


Flbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Con tion su 

Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, $15,382,836. 


$27,307,672 
14,924,836 
1,200 000 
11,182,836 


(nsures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 











Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business in That State 
Since the Armstrong Laws were Enacted 


Ratio of Insurance Expense to Premium Income Only Sixty-five Per Cent. of 


Amount Allowed by the New York Law 
Seventh Annual Statement, January 1, 1910 
W. C. BALDWIN, President 


ASSETS LIABILITIES 


Liabilities to Policy Holders 
Capital Stock $1,000,000.00 
Unassigned 

955,124.70 


$21,697,064.82 


Loans 
Loans Secured by Collateral . 
Loans to Policy Holders. 
Bonds and Stocks 
Cash .... , 
Accrued Interest and Rents 
Due and Deferred Premiums 


3,565,544.82 
5,316,057.00 
711,114.62 
176,274.24 
270,977.15 


$23,652,189. 52 


Funds 


Leaving a sum for security to Policy 
in Excess Lia- 


1,955, 124.70 


$23,652, 189.52 





| surance 








$3.00 a Year; 15 


AGAINST ORGANIZED TWISTING 


GENERAL CO-OPERATION DESIRED. 


Baltimore Life Underwriters Associa- 
tion Bares Schemes of “Audit 
and Abstract Companies.” 


With the purpose of checl 
nicic the 
stract companies, A. N 
expert 
Life 
sued a let 
the 


Irom one 


c. per Cx py 


cing the per- 
Audit Ab- 
Bonham, et al 
the Paltimore 
Association, 


mus activities of and 


policy twisters, 


Underwriters has is- 
ibing 


policies 


ter to its members desc: 


methods used in twisting 


company to another and call- 


ing upon them to a united 
effort 
the business. 


The 


who 


co-operate 


of eliminate this from 


scourge 


deceptive methods of Bonham, 


organized cam- 


conducting an 
paign of licy twisting, were fully ex- 


rn Under 


yrehen 


r ago in The Eas 
sive ar- 
June 
1909—at which time he 
New York 
sent our by 


and com 


tensive 
appearing in our issues of 
24 and 
was operating i 
The letter 
Association 
“At a 
more Life 


1eld on t 


July 
State. 
the Baltimore 
is given herewith: 

of the 


special meeting 


rnoon of 
h undersigned were appointed 
pecial of 


committe purpose 
} 


to tl membership the es- 


roach policy he 


fr such 

licies to t 
examinat 
ible to save the 

» charge being 
shown that 
and the charge t 
entage of th 
that this practi 
by a confu 
and distortion of fact 
trived sche 

yostant vig 
spective gener: 
order to ¢ effe ctually 
The unfortunate feat 
the compar or the 

with whom the dissatisfic 
is insured, as a rule 
about the matter until he is twisted off 
the books into other company 
rhe abstract people usually recommend, 
we understand, that the policyholder 
ake non-participating france be- 
cause the former receive based on 
the amount of money saved to the poli- 
‘yholder in premiums as per their re- 
arkable method of figuring the differ- 
ence betweon the cost of participating 
and non-participating insurances 

As the representatives of these ab- 

stract companies do not operate as in- 
agents, and hence are not li- 
censed by the Insurance Departments, 


policy 


ion 


meet the 


Ire il 


some 


nsur 


a fee 








the commissioners seem to be power- 
less to check their work, save so far 
as the former are able to give advice to 
any inquiring policyholders and through 
publicly denouncing all such schemes. 
“We have before us a copy of a state- 
ment and instructions for the purchase 
of insurance, as sent out by 4. N. Bon- 
ham & Co., an Abstract Company of In- 
didnapolis, Indiana, at the top of which 
is the following reference to the charac- 
ter of service furnished by this con- 
cern: 
Actuarial Service to Policyholders Only. 
Examination and Abstracts of Life In- 
surance Policies. 


Expert Advice on New or Old Policies. 
Instructions to Purchasers. 
No Insurance Sold. 


“After going into a detailed discus- 
sion of their so-called actuarial princi- 
ples, methods and services rendered to 
the insured, they follow with these in- 
structions to purchasers of insurance:” 

Send following letter to your State In- 
surance Commissioner: 





Dear Sir: Please list of all 
life insurance companie home office 
addresses, licensed to do business in this 
State. I desire same for my use in pur- 


chase of insurance. 

Then send the following letter to each 
company: 
Please send me your $1,000 
sample policy for my age your rate 
nearest to the net rat f $3 with and 
without dividends, and with yearly cash and 
paid-up values specified. The policy payable 
in one sum with optional limited and con- 


Gentlemen: 








tinnous instalment reservations. I am not 
ready at this time to receive agents, but 
1esure you that your best written proposi- 

m will receive due and unbiased considera- 
tion 

This precedure will give each company in 
four State an opportunity to present its best 

fer, your present companies included. The 
good never suffer by comparison 
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Exclude verbal sta 
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and same with analy 
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e local Pay the full premium 
from the be Io not be blinded 
a rebate va indicates overcharges 
in each premiun We cannot select your 
companies We put you in a _ position ft 
deal on an equal f ng with agent and 
company and gently sé 
policy adapted » your 
Ww t ir g wi 
ons er 6 ; 
s iy per P 
lace ‘y nee’ in a VAY 
particip in p f n f 
Inasmuch as lif I ce ¢ t is 
’ y year Is | 
7 to « f to 1 all 
‘ ’ s eed unknow t time of 
is¢ I f na procedure 
I ld lowed We e est ly equest 
t ] l ide it i! t we mailed 
\ ilso find that attached to the 
act” as furnished by the “Kight 
Audit and Abstract Company, of Indian- 
apelis,” another concern identical, we 
understand, its methods with the 
Bonham Company, is the following: 
his le Phat 
f t! Stat 
f hw atcen, 
t the v Ss Kight 
\ t 1 Abstract ¢ f Indianapol 
~ te f I | ll polici 
P| y said (Cy iny to take 
p re given for 
i fro late of abstracts 
i d 
Andit 1 Abstract Co 
KIGHT. Mathematician. 
y had requ ed the 
» ! ( i v audit 
‘y or policies, agreeing 
to entage of tt annual 
changes recommended 
red 


with 
be- 





Makes a Good Start. 


William M. Abbey, of Houston, Texas, 
joined the ranks of the Great Southern 
Life of that city on May 1, giving his 
entire time to the writing of life in- 
surance. His paid-for business during 
the first month was $102,000. The first 
eight applications received were: Seven 
for $10,000 each and one for $25,000. 


The Great Southern makes a report 
of its financial condition to stockholders 
and the general public every thirty days. 
The company has capital and surplus 
aggregating $1,000,000. 
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ing required on the following or a similar 
ferm: 
Request Blank No. 1. | 





193. 2240+ 

I, the undersigned, hereby request the J. 
F. Kight Audit and Abstract. Company, of | 
Indianapolis, Ind., to audit and abstract the | 
following life insurance policies, for which | 
I agree to pay 10 per cent. of one annual 
sete geen provided, however, that the an- | 
nual savings shown on the whole insurance | 
account is in excess of the fee charged. The | 
above compensation is to cover all expenses | 
for said abstract, including the service 
certificate accompanying same. The follow- 
ing is a record and receipt for the policies | 
above referred to: } 
No. of Policy. Name of Company. | 


Total Amount OF TosWeGRCO Be ic ccscucsaseuc | 
PT TTT Ce OT CTE Cr oer eee Insured, | 
pT eer eer ee er re eer ee | 
Received the above policies on the condi- | 
tions above named 
The J. F. Kight Audit and Abstract Co. | 
SE Géownbeannt keeeauewas Agent. 

“Such a request having been made, | 
coupled with an agreement to pay a 
ee-tain percentage on the _ savings 
effected, there is obviously every temp- 
tation for the abstractor to make the | 
savings appear as large as possible by | 
belittling or ignoring the benefits re 
ceived by the policyholder in the way | 
of dividends and by recommending the | 
taking of new insurance on the non- 
participating plan to replace that held 
by the policyholder because of the 
iower initial cost. | 

“We are advised that one, Willis E. | 
Case, representing the Kight Audit and 
Abstract Company, is now in Baltimore, 
-ydeavoring to unsettle some of the 
largest lines of participating insurance 
carried in this city. 

“We are also advised that the mem- 
bers of the Life Underwriters Associa- 
tions in the middle west especially, are 
co-operating with each other in pro- 
tecting their respective agencies from 
such raids. 
of the Louisville Life Underwriters As- 
sociation have agreed that if letters or 
telephone messages are received, ask- 
ing for rates, before giving them they 
will find out if the party desiring the 
rate is thinking of lapsing other insur- 
ance. As the abstract people always ad- 
vise a certain form of letter to be writ- 
ten, as per copy or form similar to that 
given above, one can usually tell where 
they are at work. 

“The Insurance Commissioner of 
Maryland has been fully advised by 
your committee with reference to this 
subject, and we are sure that he will 
do everything in his power to conserve 
he interests of legitimate life insur- 
ance, 


For example, the members | 


“We, therefore, most urgently recom- 


mend that every member of the Balti- 
more Life Underwriters Association 
exert every means possible to protect 
the life insurance business in this City 
and State from twisting raids of any na- 
ture, whether the business involved be 
insured by the Company which he rep- 
resents or the Companies represented 
by his brother agents.” 
Policyholder The Loser. 

The current number of Field Notes, 
published by the Northwestern Mutual 
Life, contains an interesting article 
showing the basis for “substitution”- 
twisting—which is nothing more or less 
than the desire of an agent to secure 
an additional commission at the policy- 
holder’s expense. We quote the article 
herewith: 

“In a recent issue we showed that 
when a member surrenders a running 
policy and replaces it by a new insur- 
ance he loses even though allowed the 
entire reserve and current dividend as 
a surrender value for the old policy. Of 
course, there may be, as then stated, 


some few cases where the policyholder | 


is in extreme and permanent need of 
cash and is forced to 
deposit the same as if it were a savings 
bank account. He should keep in mind, 
however, that the deposit with the in- 
surance company, if on the participat- 


ing plan, is more profitable than a sav- | 
ing 


s bank account at 4 per cent. and 
also that the latter may be withdrawn 
en interest day and a new account start- 
ed without loss. The conclusion follows, 

(Continued on page 9.) 
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Mutual Life Insurance Company 
OF BOSTON, MASS. 
I WANT YOUR BUSINESS—CAN I GET IT? 
Was Incorporated in 1862 under Massachusetts lay 
THE WHY fe the stcongeat Hasanchusetts Cm pany 
a eat SE Hr 
THE HOW { Te'wide-avwake 7 10 7uck results 
THIS AGENCY | }iis"pHiNcse 
DO,YOU KNOW OUR 18 PAYMENT LIFE RATES? 


WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW ‘YORK CITY 




















1894 1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 
Assets December 31, 1909 : ‘ ‘ Fe . $8,580, 830.58 
Surplus, 1909 ; ‘ ° . “ ‘ 1,174,606. 34 
GROWTH UNPARALLELED 


Gain in Admitted Assets Gain in Surpius 






1907. -+s+++++-1,001,409.00 $ 27,775.00 
ey see ceeeee eee ceeeseesess «08023, 700.00 15,3.,161.00 
WDOD... 0. ccc er cc rcec cere een essen cceeereeseseesasresens = --1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 











| NSURANCE MEN will note the signifi- 
cant increase in The Northwestern's 
new business during the past five years. 
MPORTANT FACTS relating to this 
business are shown by the following per- 
centages: 


The Northwestern 
Mutual Life Insurance Co. 





of Milwaukee 1905 ee — rey 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8. HATHAWAY, Secretary 1907 11.81 58 4.76 
; > 1908 10.76 59 4.84 
New Business Paid-For 1909 10.63 BA re 
1905 - - - $90,834.038 It is capable of easy demonstration that 


The Northwestern is the best Company to 


1906 - - . 93,563,452 ingure ia. . : pis 
ee The Northwestern’s new ( ) polie 
1907 6- «©- «= «=—«:108, 983,684 contract with its Dividend Options, Paid-ny 
1908 . * 109,685,428 and Endowment Options, Options of Settle- 
1909 113,716,188 ment and the Premium Loan features. 
“ 3 ’ ’ 


Issues Partnership and Corporation In- 
surance. ’ s 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


























STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 
IN AMERICA 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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NORTHWESTERN DIVIDENDS. | 
Company Issues Schedule At Attained 

Age, Using Payments For 1910 
As a Basis. 








| 
With the idea of supplying its field | 
men with ammunition to meet competi- 
tion of non-participating companies, the 
Northwestern Mutual Life has issued 
a table of full-paid dividends per $1,000, 
on the basis of dividends payable in 
1910. The age given is that attained; 
thus the full-paid dividend on a 
10 Payment Life Policy is due when 
the assured is 11 years older than at the | 
time issue | 
The iable is as follows: 
Age Div. Age Div. Age Div. 
95 6.37 44 8.43 63 12.36 
26 ).45 45 8.58 64 12.61 
27 6.53 46 8.73 65 12.83 
98 6.62. 47 8.90 66 1381} 
99 6.70 48 9.06 67 13.41 
) 6.79 49 9.24 68 13.68 
31 6.85 50 9.42 69 13.95 | 
99 6.98 51 9.61 70 14.22 
93 7.08 52 9.81 71 14.49 
4 7.19 53 10.01 72 14.76 
35 7.29 54 10.22 73 15.02 
36 7.40 5d 10.44 74 15.27 
7 7.51 56 10.66 75 15.51 
28 7.63 57 10.89 76 15.74 
39 7.75 58 11.12 77 15.96 
10 7.88 59 11.36 78 16.18 
41 ‘01 60 11.60 79 16.49 
2 8.15 61 11.85 SO 16.62 
3 8.29 62 12.10 
Existing additions to 3 per cent. re- 
serve policies also receive dividends in 
1910 on the above scale. 
CAMPAIGN FOR APPLICATIONS. 


Pittsburg Agency of Equitable Secures 
748 in 6 Weeks—Tribute to 
President Morton. 





June 9th was the fifth anniversary of 
Paul Morton’s presidency of The Equit- 
able. As a personal tribute to his 





work and worth, the members of the 
Pittsburz agency, Edward A. Woods, 
manazer from May 1 to June 9, made a 


} 


special effort to secure the g eatest pos- 


sible imber of applications. 748 for 
$2,379,500 was secured by 128 members 
of the agency. The following 45 secured 
518% of them, the number each se- 


cured being given and none of them less 
than an average of one a week for the 
six weeks’ pe:iod: (4% indicates “joint 
work.”’) 

D. A. Findlay, 24; Mrs. M. H. Cook, 
23; S. O. Wright, 22; T. Gjertsen, 1914; 
C. A. Burdick, 19; J. M. Guthrie, Jr., 
16; C. H. Higgins, 16; H. G. Cohill, 1514; 


W. H. McManus, 15; C. R. Notman, 15; 
G. W. G'assburn, 14%; J. §. Skelly, 
144%; T. L. Van Giesen, 14%; Mrs. L. 
A. Reid, 14; H. K. Beegle, 13%; C. M. 
Hooker, 13%; Miss E. Skiff, 12; J. P. 
Manion, 11%; H. B. Ganoe, 11; W. C. 
Mur ay, 11; F. G. Pierce, 11; J. R. Rote, 


11; C. B. Hamilton, 101%; Leo Guthman, 
10; W. J. Powell, 10; J. W. Geibel, 914; 
J. W. Hunter, 9%; L. B. Hindman, 94%; 
W. E. Graham, 9; S. W. Guthrie, 9%; 
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PRINCIPLES OF 


Part I.—Agency Arguments. 


Insurance for Bachelors, Men of Means, 
tors and Creditors, Partners, Women 
and others, 
Objections to Life Insurance. 
How Much Insurance Should a Man Have. 
Insurance on Life of Another. 
Collective Insurance. 


Annuities. 


PRICE $1.00. 





AGENCY ARGUMENTS 


AND 


By HENRY MOIR 
Table of Contents Includes The Following: 


Valuable Work for General Agents and Solicitors. 


Address ‘“THE EASTERN UNDERWRITER,”’ 105 William St., New York City. 


LIFE INSURANCE 


Part II.—Principles of Life Insurance. 


Mortality Tables. 

Premiums for Various Forms. 

Cost and Selling Prices. 

Sub-standard Risks and Hazardous Occupa- 
tions. 

Methods of Treating Sub-standard Risks. 

Reserves and What They Stand For. 

Surrender Options. 

Dividends (Bonuses) and Their Sources. 

Supervision. 

Annual Statements. 

Comparisons. 

Definitions of Words. 


Special Prices for Quantities. 











J. H. Mason, 8%; C. J. Sauter, 8%; J. 
S. McCargar, 8; Mrs. C. A. Strickland, 
8; J. C. McIlvaine, 8; P. Avner, 7; C. 
N. Ramsey, 7; W. H. Riley, 7; D. H. 
Welday, 6144; A. G. Sherrill, 64%; Miss 
M. Agnew, 6; W. H. Daughenbaugh, 6; 
F. J. McFarland, 6; E. D. Omans, 6; W. 
R. Stevenson, 6. 

Ths is the greatest number of appli- 
cations secured by the agency in a six- 
weeks’ period during its entire history 
and is a record to be proud of. 


WANT 1911 CONVENTION. 








Chicago Delegation To Present Claims 
of Windy City At the Detroit 
Gathering. 





Delegates of the Chicago Life Under- 
writers Association to the National 
gathering to be held at Detroit in Sep- 


tember have been announced as fol- 
lows: 

F. B. Mason, Aetna Life; L. B. 
Bishop, Massachusetts Mutual; G. M. 


Herrick, Provident Life and Trust; R. 
F. Palmer, Berkshire; J. F. Johantgen, 
New York Life; F. C. Goodspeed, Paci- 
fic Mutual; George Hoffman, North- 
western National Life; C. M. Cart- 
wright, Western Underwriter, and 
Jules Girardin, Phoenix Mutual. 

Alternates appointed: J. W. Janney, 
Provident Life and Trust; E. H. Car- 
mack, State Mutual; S. T. Chase, Con- 
necticut Mutual; R. D. Bokam, Mutual 
Pacific; J. H. Meyer, New England Mu- 
tual; J. F. Oates, Northwestern Mu- 
tuaf; H. B. Johnston, Hartford Life; 
A. X. Schmitt, Prudential; P. J. Kraus, 
Metropolitan; Alfred MacArthur, Na- 
tional Life, U. S. A.; H. C. Hintzpeter, 
Mutual Life, and J. A. Tomlinson, Aet- 
na Life. 

The delegation will go to the “beauti- 
ful city” primed with arguments as to 
why the National Association should 
select Chicago as the meeting place for 
1911. 


FIELD FOR COLLEGE MEN. 
Avenue For Increasing Agency Staff— 
Opportunities in Life Insur- 
ance Business. 

In the current number of the Se- 
curity Agent, Wilson Williams points 
out the attractiveness of the life in- 
surance business as a field of endeavor: 

for college men. He says: 

“During the month of June the col- 
leges throughout the country will turn 
out thousands of young men whose in- 
telligence and recent training is an ex- 
cellent foundation from which to de- 
velop good life insurance salesmen. 
These colleges have inspired students 
with a degree of self-confidence, and 
probably honored graduates with a cer- 
tificate of distinction, but these without 
practical business experience will make 
success problematical in any career. 

“It matters not what preparation has 
been made for special lines of work, 
knowledge of men and self-reliance will 
prove valuable assets in any line. The 
young college man, who now realizes 
that he is soon to be thrown on his 
own resources, cannot find better op- 
portunities for social and material bene- 
fits than is afforded in life insurance 
work, where inexperience is not an ab- 
solute hind:ance to immediate success. 
The only capital required is brains and 
energy. In other lines he must learn 
the rudiments and, starting at the bot- 
tom, advance slowly as openings occur, 
but the life insurance agent can rise 
to prominence within a year by the 
force of his personality—in systematic 
work among his acquaintances. 

“The young lawyer waits for clients, 
the physician for patients to come to 
him—professional ethics interpose bar- 
riers to soliciting patronage. The life 
azent, on the other hand, goes after 
business and by judicious advertising 
more surely wins the approval of his 
associates and makes the opportunity 





NEW JERSEY LIFE TAX. 
Nearly Half a Million To Be Paid By 
Home State Companies 

This Year. 

The domestic life insurance 
of New Jersey have been notified of the 
annual franchise tax payable to the 
State for the current year. 

The amount due from the five com- 
panies aggregates $457,015.39, all but 
$9545.49 of which is payable by the 
Prudential and the Mutual Benefit. The 
total is $17,745.70 in excess of the as- 
sessment of last year. 

The tax consists of one per cent. up- 
on the amount of the surplus of gach 
company on December thirty-first last 
preceeding, and thirty-five one-hun- 
dredths of one per cent upon the gross 
insurance premiums collected by each 
during that year, less a rebate, in pro- 
portion to the amount payable by each, 


companies 


of the taxes, or charges in lieu of 
taxes, collected by the State from out- 


side life insurance companies under the 
reciprocal or retaliatory provisions of 
the insurance law 

The details of the tax as 
the return of the 


shown by 
Insurance Department 


to the Stats S3oard of Assessors, are 
as follows: 
Tax 
Surplus thereon 
Dec. 311909 at 1 p. c. 


Colonial, J. C 


$ 2,628 
Mut. Ben., New : 








No. Amer., Newark 450,298 
Prudential, Newark 23,199,846 231,998 
Standard, Camden.. 102,889 1,029 
Trial ...+-$31,354,879 $313,549 

Gross 
Premiums Tax 
Collected thereon a 
in 1909 1M) pe 
Colonial, J. C.......$ 824,048 $ 2,884 
Mut. Ben., New 16,833,731 8,918 
No. Amer New yA : 990 
Prudenti Newa 57,502,344 201,258 
Standard. Cam 8.825 31 
Tota ...$75,451,862 $264,081 
jalance 
Tax 

Reba Payable 
Colonial $ $ 1,15 $ 4,361 
Mutual Ben 27,627 104,682 
No. Ame 1,147 4,346 
Prudential 90,468 342,788 
Standard 222 838 





Total -$577,630 $120,615 


$457,015 


for rapid advancement under 
strictions. He is paid all he ul 
nothing keeps him from earnin 
is able.” 





Brummell Brothers, of Chicago, gen- 


eral insurance agents, have been ap- 
pointed Cook County managers for the 
Columbian National Life Associated 
with them will be illiam R. Lu 
heretofore general 1 Norther 





I}linois. 

















GIBRALTAR 
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Done by 





JOHN F. DRYDEN, President 


Prudential advertising helps its Agents. 


“| FIND THE EXTENSIVE ADVERTISING 


The Prudential Insurance Company of 
almost invaluable assistance.”’ 


---North Carolina Representative 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 





We want Agents. 





Write us 





Home Office, NEWARK, N. J. 
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June 16, 1910. 





LATEST LEGAL DECISIONS. 


INCONTESTABLITY IS DEFINED. 





Note Given For First Premium—Limit 
of Power In Executive 
Officer. 

From the Insurance Green Bag, of 
Chicago, we have received the follow- 
ing briefs of recent legal decisions: 
Note Given For First Premium Upheld. 

A soliciting agent appointed by a 
State general agent took an application 
for life insurance from Smith, who set- 
tled the first premium by note, payable 
to the agent due 8 months thereafter. 
Demand was made when a note became 
due, but payment was refused. Insured 
offered to return the policy claiming it 
was not as represented, but the agent 
demanded the money. 

Upon suit judgment went against the 
agent, which on appeal was reversed 
and remanded by the Supreme Court of 
Alabama, who say in part: “It does not 
appear in the evidence that the de- 
fendant hhas not now in his possession 
the said policy of insurance. He testi- 
fied that, when plaintiff demanded pay- 
ment of the note from defendant, he 
said that, if plaintiff would go to his 
(defendant's) house with him, he could 
get the policy, and plaintiff told him he 
did not want the policy, and would not 
have it, but wanted the money on the 
note. 

“The said second charge, asked by 
plaintiff, seems to be free from error, 
and should have been given. The ques- 
tion as to plaintiff's being a mere solicit- 
ing agent of the company was referred 
for determination to the jury. The evi- 
dence tended to show that he was noth- 
ing more, and that, not by the appoint- 
ment of the company, but by that of the 
State agent. If the tender of the policy 
to him was after his connection with 
the same had ceased, it was not a tender 
to the company. * * * For the error 
in refusing this charge, the judgment 
below must be reversed.” 

Allen vs. Smith. 51 So. Rep. 724 
Incontestable Clause Strictly Construed. 

The beneficiary brought suit against 
the Metropolitan Life Insurance Compa- 
ny on a policy containing ‘this policy 
shall be incontestable, except for non- 
payment of premiums, two years from 
its date.” 

The trial court permitted the company 
to show that the policy was obtained 
through fraud and was void ab initio, 
so that the limitation in the clause could 
not be applied and judgment was ren- 
dered for the company. 

The beneficiary insisted that, as the 
limitation period agreed upon having 
expired, the defense admitted by the 
trial court and upon which the verdict 
rested was an error, requiring a reversal 
of this judgment. 

The Supreme Court of New Jersey in 
Drews vs. Met. Life Ins. Co. reversed 
the judgment and ordered a new trial 
and say: “‘An agreement contained in a 
life policy that it shall be incontestable, 
except for nonpayment of premiums two 
years from its date, limits all defenses, 
including fraudulent representations as 
to physical condition, except nonpay- 
ment of premiums to the period agreed 
upon. It does not condone fraud, but 
fixes the time within which the defense 
must be established, and provides a rea- 
sonable time for such purpose.” 

In other words, the company should 
have found its defense before the two 
years expired and cancelled the policy, 
if it did not wish to be bound, 

75 Atl. Rep. 167. 


Official Must Have Express Authority 
To Make Extraordinary Contract. 
The president of a life company made 

an oral agreement in 1886 with an agent 

to represent the company in Australia 
as general manager on a salary basis; 
that if he did not succeed in building 
up a satisfactory renewal account, the 





nually sufficient to support him the re- 


mainder of his life. After a long but; 


not altogether successful administration 
of the company’s business as general 
manager in Australia, he was returned 
to America on a pension of $3,500 a 
year, which the trustees subsequently 
stopped. 

In a suit on the agreement there was 
judgment for the company, which was 
affirmed by the U. S. Circuit Court of 
Appeals, Mass., saying in part: 


“Upon the examination of the by-laws, 
we are persuaded that they were not 
intended to give the president power 
to make such a contract as is now 
before the Court. * * * It seems clear 
that, if it had been intended to give to 
the president the power to make so vital 
a contract for an undefined period, im- 
posing upon the corporation obligations 
which could not be measured at the time 
of the making, such power would have 
been expressly conferred upon him, and 
would not have been allowed to rest 
upon mere implication. The daily con- 
duct of the corporation business de- 
manded that the president should have 
the power, with the secretary, and with- 
out calling the trustees together, to 
make contracts for insurances, for an- 
nuities, for other daily matters of 
routine, and at seasonable times to 
make reports of such contracts; but we 
can hardly believe that the formal rule 
and law of the corporation intended tu 
give the president power to bind the 
company for an indefinite number of 
years by an oral contract to do an 
extraordinary thing. The evidence 
shows how dangerous it would be to 
invest a president with such power as 
is here claimed. For whenever a presi- 
dent had ceased to hold his office, either 
by death or resignation, every employe 
and every one who dealt with the com- 
pany might claim that he had a binding 
verbal agreement; and thus it may 
readily be seen that, if such authority 
existed, it might embarrass and wreck 
the corporation. It is clear to us that 
there is nothing in the by-laws author- 
izing the president to make this con- 
tract.” 

Rennie v. Mutual Life Ins. Co. 176 
Fed, Rep. 202. 


Delivery of Policy & Payment of Pre- 
mium After Death Void. 

Dennis applied for a $2,000 policy with 
the understanding that the first pre- 
mium could be paid in cash or half cash 
and half note when the policy was de- 
livered. The application contained 
“that the policy issued hereon shall not 
become binding on the company until 
the first payment due thereon shall have 
been actually received by the company 
or its authorized agent and the policy 
delivered to me during my lifetime and 
continued good health.” 


The policy was issued and sent to the 
agent for delivery. He met Dennis sev- 
eral times, but no settlement was made. 
On Feb. 26, about 9 A. M., the bene- 
ficiary met the agent and told him Mr. 
Dennis would settle the matter that 
afternoon, but the applicant died about 
10 or 11 A. M. A relation called on the 
agent in the afternoon, told of the death, 
paid the premium and received the poli- 
cy with the understanding that it be 
returned if not approved by the com- 
pany. In the suit, the Court directed 
a verdict for the company, which was 
affirmed by the Supreme Court of Mich., 
saying in part: “Assuming but not de- 
ciding that Houghton had authority to 
accept cash, part cash and part note, 
or note in full payment of the first 
premium, the admitted fact remains 
that during the life of the applicant no 
payment of any kind was made or ten- 
dered, nor was the policy delivered to 
him, or any one for him. Under the ex- 
press terms of both application and 
policy the latter was not to become 
binding or operative until the initial 
premium should be paid, and the policy 
delivered during the lifetime and con- 
tinued good health of the applicant.” 

Dennis vs. Fidelity Mut. Life Ins. Co. 
124 N. W. Rep. 5765. 








Liberal Contracts for energetic Agents and Agency Managers, 
for territory in States of Indiana, Pennsylvania, Michigan, 
Missouri, Ohio, Arkansas, Tennessee, Texas, Alabama, 
Illinois, and Kansas. 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


ASSETS ~ ~ ~ - - - 
INSURANCE IN FORCE - 


$1,750,000 
$20,000,000 








WANTED! 
MANACER FOR INDIANA 


OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
Record, wants a State Manager for Indiana under direct Home Office 
contract. Address, ‘INDIANA MANAGER.” 

Care of THE EASTERN UNDERWRITER, 105 William St., N. Y. City 











Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 








$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 
W. 8. MITCHELL, President A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 














Big MONEY looks good to YOU 





Big BUSINESS looks better to ME 





Crack-a-jack INSURANCE POLICIES look Best to the PUBLIC 





No happier COMBINATION ever existed. 


I have been the TOP-NOTCH personal producer in the 
United States for many years. 


Hook up with a man that can DO things, because he is 
the ONLY fellow that can HELP you do IT. 


For further particulars apply, 
HENRY W. GENNERICH 
Room 204, 176 Federal Street 
BOSTON, MASS. 


a 
meen 
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June 16, 1910. 








EXPLAINS TECHNICAL TERMS. 





Mutual Life Enlightens Policyholders 
as to ‘Dividends” and “Amor- 
tized Values.” 





In its detailed report to policyholders, 
the Mutual Life refers at length to 
several imyportant topics. Two of them 
“dividends” and amortized values” are 
discussed in a most interesting manner 
as follows: 

“The nearly unive sal application of 
the annual dividend system to policies 
written in recent years has aroused a 
new interest in methods of surplus dis- 
tribetion. Frequent letters from po’icy- 
holders, however, as wel as popular 
comment on the subject, indicate that 
the people generally have but vague or 
incorrect notions as to the character 
of these sowalled ‘dividends.’ The im- 
pression seems to be that the returns 
thus realized are in the nature of p ofits 
on investments. In reality, they are 
not profits in any proper sense, nor 
are they dividends in the ordinary sense 


of the term. To illustrate: if a life 
insurance company could de‘ermine in 
advance precisely what the cost of car- 


rying each policy to matur'ty wou'd be, 
a premium just large enough to cover 
the actual cost and not a cent mo e, 
would be collected. In that case, there 
could be no dividends at all: The cost 
of life insurance, however, depends 
chiefly upon three factors which can- 
not be precisely known in advance- 
the rate of mortality to ibe experienced 
in the future, the rate of interest ‘to 
be earned on the funds, and the ex- 
pense necessarily involved in the con- 
duct of the business. While the effect 
of these factors can be estimated ap- 
proximately from the resul‘s of past 
experience, it cannot be forecast with 
certainty. Safety being or the first im- 
portance, it accordingly ibecomes neces: 
sary to collect premiums which under 
any and all circumstances, will be suffi- 
cient to carry every policy to maturity. 
Otherwise, if premiums should u'timate- 
ly prove insufficient for the payment 
of all claims, some beneficiaries would 
be left unprovided for. 

“A premium believed to be adequa’e 
beyond a peradventure having been fix- 
ed, if the subsequent mortality proves 
less than was expected, if the interest 
exceeds the amount counted upon, if 
expenses are less than anticipated, the 
receipts of the company will be larger 
than will ‘be required for payment of 
cla‘ms. As the facts in these respects 
become known from year to year. the 
company is able to determine by how 
much the premums collected exceeded 
the amount actually required, and the 
excess Is accordingly returned at the 
end of the year, in the way of a so- 
called ‘dividend.’ The latter, however, 
is really nothing more than the re- 
turn of an overcharge in the premium, 
orginally made in the interest of safety 
and pa‘d back yea ly as soon as the 
actual excess is ascertained. 

Valuing Securities. 

“The term, ‘amortized value,’ having 
but recently appeared in the financial 
statements of life insurance companies, 
may be briefly explained in ordinary 
language as follows: 

“The prices, at which bonds or securi- 
ties of any kind can be purchased, vary 
constantly, according to prevailing fi- 
nancial conditions. This is true of real 


estate mortgages as well as of govern- 
ment, municipal or corporate bonds. 
Iu a time of great financial stringency 
the best mortgages, as well as bonds of 
the highest class, could be sold only at 
a discount, if at all. The life insurance 
companies, however, buy securities of 
any kind for the sole purpose of per- 
manent investment, with the idea of 
holding them until maturity for the 
sake of the income they will yield. 
Mheir cost, their value at maturity and 
the income to be derived from them, 
are all fixed; and as no occasion can 
arise requiring their sale, it is imma- 
terial to the Company what their so- 
called ‘market value’ may be at any 
time. The practice, therefore, of list- 
irg such asseis at their supposed value, 
indicated by the marked quotations at 
the close of the year, as formerly re- 
quired by the New York law and still 
the rule in some states, is necessarily 
misleading; such figures fluctuate con- 
stantly, and rarely, if ever, represent 
the real value of the investment. 
Where this method is in use, precisely 
the same securities may be valued one 
year above and another year below par, 
even though their real value as invest- 
ments may have never changed. In 
buying bonds on the market, a life in- 
surance company must sometimes pay 
more than par value, while able in 
other cases to buy them at a discount, 
depending in each instance upon the 
rate of interest called for, the time to 
run, and prevailing financial conditions. 
A high-class bond of $1,000, bearing 4% 
per cent. interest and running 20 years, 
would ordinarily cost more than par, 
say, for example, $1,050. As the bond 
will be worth only par at maturity, the 
transaction will involve an apparent 
loss of $50.00. It would not be prope1 
to charge off the whole of that loss in 
the first year, nor to defer the entry 
until maturity. Accordingly, the 
amount is ‘averaged’ or scientifically 
apportioned throughout the period, and 
the proper sum is deducted each yea 
from the book value, in such manner 
as to bring the latter to exactly par at 
maturity. The balance thus  ascer- 
tained is entered as the ‘amortized’ 
beok value. In like manner, a bond 
may be bought in some instances at 
less than par, saw $980.00. As it will 
be worth $1,000 at maturity, there will 
be an apparent profit of $20.00. This 
gain, however, does not rightly accrue 
in the first year, nor in the last. It is 
therefore apportioned, in the same 
manner as before, throughout the pe- 
riod, and the proper amount is addea 
each year so as to bring the amortized 
book value to exactly par when the 
bond becomes due and payable. This 
method has now been enacted by the 
insurance law of New York, the State 
in which this Company is incorporated.” 





New Jersey Agency Appointments. 





Aetna—wWallwyn Harvey, Newark. 
Fidelity Mutual.—B. F. Yard, Haddon- 


tield. Germania.—E. B. Claude, Pas- | 


saic. Northwestern Mutual.—U. S. G. 
Seull, Newark. Philadelphia.—J. P. 
Lawton, Jersey City; A. A. Smith, At- 
lantie city; W. W. Alrich, Collings- 
wood. 

The Hanover Fire has appointed Rob- 
ert W. Snyder, recently of the Kentucky 
Inspection Bureau, its special agent in 
Kentucky and Tennessee. 

















having been paid for in 1910. 





CITY MANAGER WANTED 


Population 150,000 in City, and One Million reached by trolley. 
Three and one-half hours from New York City. 

Company one of the oldest and largest in the World. 

Two Millions old business in force in City. 

In addition to full New York State commissions and renewals, liberal 
compensation for care of old business will be paid. 

Requirements: Good references and positive proof of $100,000 


Address immediately, ‘‘ Pennsylvania,’’ 
care The Eastern Underwriter, 


105 William Street, New York City. 








Our Stock Option Policy Sells Itself 


OUR MEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 








WRITE FOR PARTICULARS 








Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Blidg., Pittsburgh, Pa. 









Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Ageats 








National Life Insurance Company 


MONTPELIER, VERMONT 


Established in 1850 Operating in 37 States 


JOSEPH A. De BOER, President 

FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 


OSMAN D. CLARK, Secretary 


This Company held January 1, 1910, and gained during the past decade: 


ee .$47,490,998.98 Gain, 167% 
Liabilities ........ .-$41,661,1 30.12 Gain, 162% 
a er ee $ 5,829,868.86 Gain, 211% 
er $161,423,115.00...... Gain, 79% 


Absolute Security and Economy of Management 











A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 




















MAKING MONEY IN INSURANCE? 
WANT TO MAKE MORE MONEY ? 
THEN WRITE US NOW! 
CAN USE PART OR ALL OF YOUR TIME 





Profit and Safety —‘‘Joined Together’”’ 





New York-Lackawanna Realty & Bond Co. 
202, 203, 204, 205, 225 and 226 Miller Building 
SCRANTON, PENNSYLVANIA 


























THE EASTERN UNDERWRITER 


June 16, 1910. 











~ WHEN IS ‘a LIFE _ COMPANY INSOLVENT? 


What Happens?—How “Avoid Insolvency ?—History. 


(By Horace Hardy, New York City) 


This refers to stock “old-line” life 
companies. Surplus and reserve are 
not the same, and much misunderstand- 
ing, even among men commercially 
wise, arises from imperfect knowledge 
of capital, surplus, reserve, and assets— 
their relations to each other and to 
liabilities. 

When Insolvent? 

If capital is $300,000, and surplus 
$200,000; and expenses, losses, and 
shrinkage, all combined are any amount 
over $200,000 in excess of profits, the 


company is insolvent, whether reserve 
is $1,000,000 or $10,000,000. Surplus is 
the sole bar against insolvency and the 


state’s mterruption of business. Capi- 
tal may be exhausted in liquidating the 


business of the company, but the capi- 
tal has to be only slightly impaired to 
produce insolvency and_ state inter- 
ference. Laws forbid capital impair- 


ment, but offers no protection against 
aecrease of surplus, unless such de- 
crease exceeds surplus. 

What Happens? 

When insolvent, both shareholders 
and policyholders lose all surplus. If 
insolvency is not restored, policyholders 
who do not retire are re-insured in an- 
other company only as far as their re- 
serve will permit If capital is ab- 
sorbed in expenses, losses, and liquida- 
tion, loss of reserve (generally partial), 
also falls upon policyholders. Reinsur- 
ance usually inflicts other hardships up- 
on policyholders. 

How to Avoid Insolvency. 

When insolvency threatens, retrench- 
ment is generally too late for salvation 
Old stockholders may reinstate a van- 
ished surplus, if harmony prevails, by 
: ndering part of their with- 
out pay even at par or return of any 
premium paid it, and the remnant 





stock, 








of mone y representing the par value of 
the stock thus cancelled and luced, is 
transferred to surplus to revive it 

other se dt me, however, now t 

ticed by scores of young compa 

many States, is far more general, be- 


cause it preserves harmony among old 
saves their purses at 
the expense of new stockholders, whose 


stockholders and 


gnorance of the facts makes them an 
isy prey. To illustrate, the trick is 
to sell $100 of additional stock at $250, 


which puts 


‘eying stock 


up surplus $150 out of a 

p! < operation, rather than re- 

viving surplus from successful conduct 
of the life insurance business itself. 
History. 

In case of insolvency, 

frequently lose all; 

Policyholders’ 


shareholder: 
policyholders part. 
hardships are usually 
materially greater than measured by 
rioney loss at time insolvency occurs. 

A horde of new companies have re- 
sorted (very actively of late) to selling, 


to the uninformed, at ridiculous pre- 
miums, additional stock that would be 
insolvent in some cases in the year of 
its sale, except for the premium ob- 


tained from the buyer himself. The 


buyer’s premium go to surplus to 
naintain in it yivency the old stock- 
hejJder’s stock that is nearly or quite 
insolvent The following cases are ac- 
tual and closely typify scores of others 
varying only immaterially in degree. 
An eastern company started in 1907 


with $200,000 capital and a large sur- 
plus from stock-premium. That surplus 
at the end of 1907 was reduced to only 
$47,000. In 1908-9 $200,000 additional 
ium contribut- 
to surplus. All 
these stock-premium contributions of 
sharebuyers in 1907-8-9, and all profits 
(?) of the life insurance busine itself 
for those three years, were reduced to 
surplus of merely $31,000 on Dec. 31, 
1909. It would have been $19,900 in- 
solvent at the end of 1908 except for 
stock sales in that year; and it would 
nave been $69,000 insolvent at the end 
of 1909 except for stock sales in 1908-9. 
Disappearance of surplus was $80,000 in 
1909, leaving only $31,000 surplus Jan. 


stock was sold at a prem 
ing $130,000 addit 


é 


ional 


1, 1910, and it seems more than likely 
foisted upon other ignorant buyers this 
year if insolvency is to be averted in 
1910. This is not an exceptional case 
picked for a scare-crow! ! ! It has 
scores of first cousins. Do not believe 
in only what you prefer to accept, but 
find out and believe in the facts. This 
company’s assets, new business, and in- 
surance in force have grown each year; 
assets are $660,000, and insurance in 
force increased last year from $6,700,- 
009 to $10,400,000. These are the things 
that please the superficial observer, and 
“catch” the new stock buyer, but the 
essential facts of true progress which 
are so lacking, and so little understood 
by the public, are not peculiar to this 
company, for many others are suffering 
in the same way. 

A southwestern company (9 year old) 
lost over 40 per cent. of its little sur- 
plus in 1909, so is now advertising to 
sell additional stock at $250 per share 
of $100. Such sales would put $150 per 
share into surplus, and it looks very 
seriously like they will need it to avoid 
insolvency this year. They have the 
stupendous assurance to state in their 
advertisement (now running in its local 
paper) that new stockholders will share 


reserve equally with the old stock 
holders. “Eyually” may be true, be- 
cause not at all in either case. Stock- 


holders, new or old, do not participate 
or share in reserve. 

Thus the trickery of verbiage and of 
figures in new companies has nothing 
in history to out-do it in deception. 
The “prominent citizen,” not usually 
“soft” or an “easy mark” in other mat- 
ters, is being broadly gulled (except 
where he is doing the gulling), and the 
time is rapidly approaching when men 
will sit up and take notice of “suckers” 
in their mirr 

A prominent and very reliable life in- 
surance journal, having the interest of 
ihe business generally at heart, recent- 
ly published a table of companies from 
which I take the following: Out of 165 
old-line stock companies in existence 
prior to 1901, only 37 now survive. Of 
128 gone, only 14 reached 17 years, and 
the remaining 114 maintained an ave- 
rage life of merely 6% years. Out of 
about 300 new ventures in and since 
1901, many have disappeared already. 
Many more would have failed in 1908-9 
except for the stock-selling to maintain 
solvency, as just explained. The super- 
ficial wiseacre looks at growth of as- 
sets and new business, but does not see 
beyond his nose. His judgment is 
worthless and his stock purchases are 
yften as asinine. The wild and disas- 
trous life insurance history of the 
ireadful ’70s is not generally known. 
it will be very far over-shadowed by! 
what is ripening very fast and coming 
on a-pace, surely, swiftly. 


or 












Doing a Good Business. | 
The San Antonio Life of San Antonio, 
Texas, is making good progress, having 
itten during May over $1,500,000 of 
nee. The San Antonio Life began 
January 17 and the officers 
are much gratified with the progress to 
date. The company is gradually extend- 
ing its agency plant over the whole 
State and is working on a conservative 
basis. It is planned to confine opera- 
tions to Texas until a sufficient volume 
of business has been placed on the 
books to justify entering other States. 
President Henry A. Hodge, speaking of 
the San Antonio, remarks: “This com- 
pany will not make any radical de- 
parture from the conservative practice 
of the old companies, preferring to make 
a record upon the quality and not the 
quantity of service performed.” 







“a 


operations 





Following his visit to Canada, E. B. 
Hiles, fire manager of the Royal Ex- 
change Assurance, of London, spent 

veral days in New York last week. 





SCALING DEATH CLAIMS. 


Principal Duty of Carrie Fowler—Re- 
ceived 10 Per Cent. of Saving 
Effected. 


At the investigation of alleged graft 
and scandals in the Fraternal Tribunes, 
the Home Circle and the fraternal so- 
cieties, being conducted in _ Iilinois, 
Miss Carrie Fowler, for several years 
confidential deputy to President Wilson 
and Secretary Garber of the Home Cir- 
cie, testified that it had been her duty 


“to scale down death claims,” and that} 
it had not been unusual for her to ad-| 
just the face of a $1,000 death policy | 


at $150. 
duced” policies she received 10 per 
cent, of the amount saved to the socie- 
ty, or to the officers she served. She 
also testified that for a year she had 
drawn $25 a week for “doing nothing 
but keeping quiet.” She explained 
that the method of dealing with widows 
and orphans and other relatives of the 
deceased policyholders was to warn 
them that “times were hard, and that 
in all probability the association would 
quit paying death claims entirely, in 
which event there would be no settle- 
ment whatever.’ In a majority of 
cases, she said, this quickly brought 
the claimants to terms. 











The Pittsburgh Life & Trust not only 
has a staff capable of producing mag- 
nificent results in the way of new busi- 
ness during the present year, but, judg- 
ing by the insurance world, has talent | 
to put up a pretty good entertainment. | 
Our esteemed contemporary says tha 
this talent entertained a large audience 
of officers, employes and families and 
friends last Friday night with a Trav- 
elogue and musical program. Dr. H. A. 
Baker, associate medical director, took 
he pictures from which were made the 
slides, on his recent trip through the 
Southern States. Dr. Baker also lectur- 
ed on Japan and China, illustrating his 
lectures with slides that he had made 
while a surgeon in the service of the 
Pacific Mail Co. Dr. Baker is an in- 
teresting talker. S. P. Casey recited 
“Casey at the Bat,” and George Smith 
and Miss Downey each rendered several 


vocal selections. The entertainment | 
was a great success and others like it 


will be given later. 





For every one of these “re-| 








1860 50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets. . xen anaa $23,626,018.63 
Liabilities (including Di- 

vidend Endowment 
- 21,858,691.52 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 2,119,044.00 
Net Gurpius............ 1,767,327. 11 
Insurance in Force... .. 92,532,583.00 


1910 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 

















Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for 


your 
LIFE business that will 
INTEREST you. PHONE 


or CALL. 
SAMUEL MILCH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St.. . City 
Phone 2898 alana 








ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


mM 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 








Look Here, Producers! 


Why not come to TEXAS and 
The Lone Star State 
offers better inducements than 
Why ? 

Our 


chief commodities, Lumber and 





prosper ? 


any State in the Union. 


We never have a failure. 





Oil, are always at premium. 


For further particulars, address |} 
W. RK. ELLIS, General Agent 


328-329 First National Bank Bldg. 
Houston, Texas 











IT PAYS THE AGENT 


To represent the best company. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 
low cost to policy holders no company 
surpasses 


The 


Union Central Life 


Insurance Co. of Cincinnati 


$74,523,966.28 
$72,324,302.92 


Assets = 

Liabilities - 

Good openings are occurring from time 
to time Address 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 
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LIFE INSURANCE PROFITS. 





Stockholder Boasts of His Company 
Earning 47 Per Cent. In 
One Year. 





From Horace Hardy, a New York 
City representative of the Northwes- 
tern Mutual Life, but who was formerly 
in the life insurance business in Texas, 
we have received the following relative 
io the Southland Life of Dallas: 

“~— am advised by Texas Commis- 
sioner, under letter dated June 6, that 
‘Surplus from sale of capital stock 
$269,182.74,’ which refers to the South- 
land Life, of Dallas, in 1909. 

“The surplus Dec. 31, 1909, was $51,- 
907, less than that showing that in 1909 
the company spent all ‘loadings,’ all 
profits on policies, and any excess of 
surplus contributed for stock commis- 
sions and organization expenses. 

‘The stock commissions and organi- 
zation do not appear in the $269,182, 
which was net to increase surplus. 

“The company was licensed March 





Office. 


section of United States. 





ACTUARIAL OPENING 


We have an opening for a young actuary compe- 
tent to supervise Accounting Department at Home 
Company located in best and most prosperous 
Letters confidential. 

Address: “ACTUARY” care of The Eastern Underwriter 


105 William St., New York City 








Receivers for Two Embryonic St. Louis 
Companies. 





Receivers have been appointed for 
the International and the Continental 
Insurance companies of St. Louis, two 
concerns promoted originaily by Harry 
Coudrey, formerly a well known local 
agent of St. Louis and now of Wash- 
ington, D. C. 





American Institute of Actuaries. 











At the annual meeting of the Ameri- 
ean Institute of Actuaries held in Chi- 





99, 1909. a 

Capital March 29, 1909......... oe se” oi: ere $275,387 

Surpius March 29, 1909......... ft i ee eee 217,975 : 
Surplus Marek: 20, 1909. .........cc2cee cosccccrccccetecescevesccores $101,920 
Surplus contributed from stock after March 29 to Dec. 31........... 167,262 
Surplus in 1909 from StOCK.........20- cee eeecreccccccarecccccccces $269,182 
Of which net contributions of sharebuyers it spent (& loadings).... 51,207 
Leaving surplus SPRCRNSE Bi, TNO a 6b6 602 00s sa wsientw eden vaiveecs $217,975 


“4 stockholder has boasted that he cago last week, the following officers 


received in cash a dividend on his 
stock of 10 per cent. but the company 
earned him 47 per cent.! !!! It would 
be funny if not sad that men not fools 
avout other matters are so easily gulled 
about life insurance profits.” 





TO CURB STOCK-SELLING. 








Company Must First Be Licensed In 
Home State Before Operating 
In Alabama. 
With the object of preventing ad- 


vance agents from selling stock of in- 
company, in process of forma- 
Alabama. Commissioner Frank 
has issued the 


sural 
tion, in 
N. Julian of that State 
following ruling. 

‘1, That no life insurance company 
shal be issued a permit, nor shall a 
permit be issued to any person to act 
as agent of any life insurance company 
under the aforesaid section 4 of an act 
approved August 25, 1909, until such 
company has been licensed to transact 
the business of life insurance in its 
home State, and until such company, 
either foreign or domestic, whether or- 
ganized under the laws of this State or 
otherwse, has been licensed to transact 
the business of life insurance in the 
State of Alabama. 

“2. That in the event of any fire or 
miscellaneous company desires to sell 
stock in Alabama, such company must 
be first licensed in the home State there- 
of, and then licensed in Alabama for 
the transaction of the business for 
which such company was incorporated 
before such company can have the in- 
dorsement of this department for the 
sale of its stock to the citizens of this 
State, and in event any fire or misce!- 
laneous company undertakes to sell 
stock in this State before such company 
has been licensed in its home State and 
in this State, then the department pro- 
poses to take such steps as may be 
deemed advisable for notifying the cit- 
izen of this State of the true status of 
such company, so far as informafion 
concerning same may be obtainable and 
whether or not such company is li- 
censed in its home State or in this 
State for the transaction of the busi- 
ness for which it was organized. 

‘3. The date upon which this ruling 
shall become effective will be June 16, 
1910..and any violation of any feature 
of this ruling on and after said date 
shall subject the company so offending 
to the fullest measure of law, or to any 
action that the department may see 
cause to take for the purpose of carry- 
ing out the spirit and intention of this 
ruling.” 


were elected for the ensuing year: 

President, H. W. Buttolph, Indianapo- 
lis; vice-president, O. J. Arnold, Illinois 
Life, Chicago; secretary, J. C. Seitz, 
Security Life of America, Chicago; 
treasurer, Donald F. Campbell, Armour 
Institute, Chicago; librarian, FE. R. Car- 
ter, National Life, United States of 
America, Chicago. B. R. Nueske, Mis- 
souri State Life, St. Louis, and Henry 
L. Reitz, University of Illinois, were 
elected to the board of governors for 
the three-year terms, with Robert M. 
Webb, of the Kansas City Life succeed- 
ing O. J. Arnold. 

It is the intention to hold meetings 
semi-annually hereafter and to this end 
the board of governors has been em- 
powered to arrange for a gathering in 
the Fall. 

Hereafter papers read at the meet- 
ings will not be given out for publica- 
tion until after their appearance in the 
official proceedings of the organization. 





What’s In a Name? 





At Union City, Pa., where it is esti- 
mated there are about 200 insurables, 
V. W. Doolittle, a representative of the 
Phoenix Mutual Life has had at least 
one person a week examined for the 
last 56 weeks. Mr. Doolittle is 
hustler, indicating that there is little in 
a name, at least in this case. 





Merit Rewarded. 





Referring to the success achieved by 
its manager, Eli D. Weeks, in Connecti- 
cut, and the appointment of George G. 
Mullings as associated manager, the 
Phoenix Mutual Life says: 

“To assist in the further development 
of the Waterbury territory, George G. 
Mullings has been appointed associate 
manager there. Mr. Mullings is a 
young man of splendid antecedents and 
wide personal popularity. He learned 
insurance in the school of Phoenix Mu- 
tual experience and under the direction 
of such men as Manager Weeks and 
Manager C. W. Welles of the Connecti- 
cut Department. Therefore he has the 
Phoenix Mutual spirit as well as prin- 
ciples and is eminently deserving of the 
advancement which has come to him. 





Indiana Suit Underway. 





The effort of the Indiana attorney- 
general to prove the fire insurance 
companies licensed in the State guilty 
of violating the anti-compact law, is 
now well underway, several sessions of 


the court having been held to consider | 


the case. 


CLOSING UP RECEIVERSHIP. 





F. A. Betts Files Report of National 
Life Association Affairs in 
Connecticut Court. 





Frederick A. Betts, receiver of 
the National Life Association, filed a 
report with the clerk of the Superior 
Court at Hartford, Conn., last week, in 
compliance with the order made by 
Judge Lucien F. Burpee in the Superior 
Court some time ago. The report is 
a very long document. 

It shows that death claims to 
amount of $155,574.41 were allowed 
that the dividends amounting to $12,- 
113.98 were paid on account of these 


claims. Of the death claims not paid, 
but which are entitled to a dividend, 
there are $6,880.37, and there is 


$532.15 to be paid to the State of Con- 
necticut as dividends on these claims. 
The payment which Mr. Betts as re- 
ceiver made under order of the Court 
as shown by the report are: 


Murray, Bennett & Ingersoll. .$2,772.94 


John M. Holcombe............ 100.00 
Se Ree 50.00 
The American Surety Co...... 75.00 
The Aetna Indemnity Co...... 325.00 
Gross, Hyde & Shipman....... 6,085.61 
FP. A. Betta, recelver.....ccses 14,000.00 
For future expenses........... 800.00 





$24,208.56 


The miscellaneous claims filed foot 
up to $44,681.52, and of this amount but 
$6,439.34 was allowed. On the amount 
allowed there was a dividend of $400.- 
85 paid. 

In the recapitulation the following is 
shown: 

Paid deferred claims......... 
Death claims 
Miscellaneous ........... a 
Paid by order of court....... 


$2,460.80 
12,113.98 

400.33 
24,209.61 


$39,184.72 


Returned unfound ........... $1,444.89 
Not heard from or returned.. 722.19 | 
PEI. ck ccevddanaces 55 
SPE QED c.ckkcwwassweess 535.15 | 


$2,699.78 | 
Check to the State of Conn. ..$2,699.78 | 


the 


FIRST MUTUAL 


Chartered in America 





| THE 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities............... 47,050,672.15 

Rechts eichoatesc 4,265,870.85 


® 
£ 
= 
z 
£ 
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Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











We Want Optimistic 
“|2Zers.” 


Our Commission Contract with 
GUARANTEED MONTHLY SA- 
LARY insures a Life 


Our 


Income, 
guaranteed Premium Re- 
duction Coupon Policies are “HOT 
SELLERS,” and it is up to you 
to WRITE TO-DAY for 
Territory, if you want to get in 
on the “GROUND FLOOR.” We 
are now operating in Missouri, 
Illinois, Kansas, West Virginia 
Arkansas, Georgia, Florida, Ala- 
bama, Mississippi, Texas, Okla- 
homa, Tennessee, Kentucky, 
Idaho, Utah and Colorado 


choice 





International Life 


Insurance Company 
Saint Louis, U. S. A. 








al 





The South 


THEN 


“The administration of the Company has 
been beyond reproach; its treatment of its 
policyholders has been liberal and its pay- 
ment of its death claims has been prompt and 
as free from technical objections as was 


of the other policyholders.” 


Department of the State of Alabama, De- 
cember 31st, 1907. 








“That which comes after ever conforms 


—S. H. Wolfe’s Report to the Insurance | 


ern States 


INSURANCE 
Life conpany 
WILMER L. MOORE 
PRESIDENT 
Desirable territory available: 


Policy contracts up to date- 
Liberal contracts to Agents. 


General Offices: ATLANTA, GA. 
to that which has gone before ”’ 


NOW 


_ “During the two years which have elapsed 
since my previous examination of the Com- 
pany, nothing has occurred which would 
modify the commendatory statements con- 
| tained in my previous report.” 


possible, with a proper regard for the interests 


8. H. Wolfe's Report to the Insurance 
Department of the State of Alabama, De- 
cember 31st, 1909. 
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‘COMPETITION* 


By Edward A. Woods, Manager 


Some people are always findinzg 
trouble. Wherever they go, they always 
seem to run against people with whom 
they have friction, arguments, difficul- 
ties and even fights. Others travel 
the same path, meet the same people, 
but, by remembering Jefferson’s adage 
of always taking things by the smooth 
handle, seem to get along smoothly 
and comfortably. 

Some agents are 
competition. They never 
vass an applicant without getting in- 
to a discussion of some rival com- 
pany, and often become convinced that 
the reason they are not gettinz busi- 
ness is because of competition. They 
forget that an argument is not con- 


getting into 
seem to can- 


always 


ducive to securing a procrastinating 
man’s consent to a proposition, and no 
matter how thoroughly they may con- 


‘jority of their 
probably use up his 
patience, without per- 
suading him to act. They forzet that 
a great man has d that he never yet 
saw a person convinced by argument, 
and that it is our mission to get appli- 
cations and not get into arguments. 
Found If Looked For. 
Competition is very like trouble: it 
hunting for it. 


vince him of the supe: 
company, they 


time, as well as 














can always be found by 

Consequentiy the most successful 
agents meet it least and very often the 
least successful agents meet it most, 
just as the man constantly looking for 
a fight can generally find one. This 
cannot be entirely explained by the 
fact that t iccessful agent is more 
capable of handling it; the real ex- 
planation is that the successful sales- 
man, like the successft 1] football play- 
er, dodges and avoids interference in- 
stead of, from a foolhardy idea of cour- 
aze, running into it. In football it is 
the duty of the player with the ball 


make 
order 


to carry it as far as possible and 
a touchdown if he can, and, in 





he game, 
and slipping 


encounterinzg 


to advance the ball, to avoid inter- 

ference 3 f It is the 

duty of tl uzgent to get 

the applicati s very often 
dodg t 





the good 
by avoiding be 
by interference instead of 


it. 





Seldom Met By Best Agents. 


Recent. investigation among the mem- 
bers of this agency elicited that while 
many of our leaders reported having 
met no competition during the past 
year and the reports of the twelve lead- 
ing members showed that they aver- 


age about 5 per cent.,, many azents 





who had written little or no business 
fo months back reported, some of 
them, that competition had been met 
in as many as 50 per cent. of their 
cases. How is it possible that agents 
whose large business showed that they 
were maki ina canvass found 
little comy ion hile agents doing 
ittle business found much? MIs the 
fault not in methods of work? 

Why It ‘Should Be Avoi ded. 

In every line of salesmanship, com- 
petitior that can possibly be fairly 
avoided, is a mistake, for several rea- 
sons: 

First: It antagonizes. No man likes 
to hear another runnng down a com- 
petitor, whether in church, politics or 
business. Where competition means 

icism of a competitor, you are very 
»pt to make the man search for and 
find merits in your rival that would 
not be brought out except from the 
customer’s desire to arzue with you. 
Arguments do not oduce that frame 


of mind necessary for acquiescence. 

tuments take 
becomes 
sumed over 
a i his time. When 
you have tried to present all the weal 
com- 
own com- 
come or he 
affairs t2 at he 


Second 





Competitive a 


time. The average bi 


points of your competitor or the 


petitive strong points of your 
pany, interruptions may 
may 


have to return to 


Woods 


*Copyright by Mr, 





> Pittsburg Agency Equitable Life. 


believes 
even if 
the 
have 
order. 

Third: Men will never buy goods 
from you because of demerits in those 
of competitors. 


require his attention; and 
you have convinced him of 
demerits of your competitor, you 
gone away without securing the 


Take all the time you can get in 
enlarging upon the strong points of 
your company, and be so filied your- 
self and so impress your prospect with 


and the advan- 
and forms you 


insurance 
company 


the need of 
tages of the 


present, that he will never think of 
any other company. Presenting your 
own merits is positive canvassing, 


criticising your competitor is negative. 
Convincing an applicant that every 
other company on earth is bad not 
only would never induce him to in- 
sure in your company but he would 
probably conclude if every life insur- 
ance company but yours was bad it 
was entirely probable that yours was 
too. If you can persuade him so thor- 
oughly of his need of such insurance 
as The Equitab’e sells, you will gen- 
erally have little difficulty in gettinz 
the actual order, no matter how severe 
competition may have been. 


Fouith: Competition is 


The business of any salesman is to 
get the o:der, and he should just as 
much refuse to be diverted from that 
point as a lawyer in arguing a case 
should keep to the strongest point to 
which he wants the jury’s attention. 
Just as a ski'lful lawyer, with a weak 
case, will endeavor to divert the jury 
from the main to minor points, so a] 
shrewd customer will divert the sales: | 
man by discussing some competitive 
matter instead of whether he needs 


goods. 


Tact Essential in Meeting. 
One of the wealthiest and shrewdest | 


tl 





business men in Pittsburg some time | 
ago told me he never tried to sell a 
man goods—he always made him want 


and described how in his busi- 
many a time, when salesmen 
brought buyers who quoted competition 
that his salesmen were unable to meet, 
in a short time and without mention- 
ing competition and with almost no dis- 


to buy; 


ness 








cussion of price, he got the order. It 
is, indeed, good policy and a good rule 
and one followed by our best agents 


competition or a 
be helped 


never to mention 
competitor if it can possibly 


It is an equally good rule to avoid 
saying anything disparaging of a com- 
petitor if he must be mentioned. This 
is especially true of The Equitable 
which is strong enough and good 
enough to admit all the good points 
that can reasonably be claimed by its 
competitors and still deserve the busi- 


ness. 

Advisable Sometimes to Drop a Case. 
There are some cases where to secure 

business competition may have to be 


met, and it is a grave question whether 


it will not pay to drop these cases al- 
together—not because you might not 
eventually land the business, and cer- 


because The Equitable does 
not deserve the business, but because 
you can get more business elsewhere. 
Years ago Mr. Tarbell said when he 
found an applicant who was investigat- 

z ten or twenty companies, he let 


tainly not 


those and all the other competitors 
that he could put on to the case busily 
engage themselves for several weeks 
upon that prospect while he went out 
and did a large month’s business 
Among cases where competition was 
unnecessary. Why should any false 
eling of pride induce you to spend 
a month in zetting after fierce compe- 
tition, a $5,000 policy, when by drop- 
ping that case, even if you do not 
keep your competitors busy with it, 
you write many times that amount of 
business, with less strain than com- 
petition involves and also with less 


danger of becoming discouraged by los- 


diverting. 


perhaps secured it by adopting some 


method you would not employ. Is not} 


the wise agent the one who is deter- 
mined to secure the largest net results 
in the long 


run? It is almost as impor- | 











UNEXCELLED IN 
Favorable Mortality 


—AND— 


tant to know who not as who to can-| 


vass. 
Sometimes Exaggerated. 

In stating that competition need be 
seldom met we do not refer to the cas- 
ual mention of some competitor. To 
some agents even such casual mention | 
is often like a red rag to a bull. With 
no more sense than a bull, they accept 
it as 
time and energy that they might save 
Competition should and really does 
mean such serious consideration by 
your prospect of some competitor 
to be a real difficulty and 
your securing ‘his appication. 
One of the best insurance 


Economy of Management 
THE 





_ Provident Life 


an invitation to charge, and waste | 


| 


men in | 


AND Trust Company 
OF PHILADELPHIA 


as| Rates of Premium Extremely Low 
obstacle to |} 


and still further reduced by 
Annual Dividends 








HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn. 














Course of In. uranca Education 
‘Our; : Department for Furnishing 
| Prospect New Model Policy 


Wr Plough the Field and ‘ssure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 


RELIAN CE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


OHO, 





This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition. its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, 
LEON F. FOSS, General Agent 
W. H. PYER, General Agent 


R OBINS' 'N, General Agent for Ne 
253 Broadway 


Boston, Mass, 


JOHN H. 


w York 








this is our 1909 ranking: 
insurance 
for new business. 
of first quarter of 1909. 


COME AND PROSPER! 


Among the 15 largest American companies (excluding industrials), 
First place in percentage of gain in 
in force; third place in gain over 1908 in amount of paid- 
New business first quarter of 1910 far in excess 
Our agents are busy and prosperous 
and are not driven by the Home Office. 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, 
INCORPORATED 1851 


F. €. SANBORN, Manager for Eastern Massachusetts, 31 Milk Street, Boston 


MASS. 











ing the business to a competitor who 


Positively unexcelled by any insurance 


UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ 
Francisco, the only weekly insurance newspaper issued West of Chicago. 


insurance in the territory extending from the Rocky Mountains to the Pacific Ucean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


REPORT, published at Sen 


medium in the United States for news of 


SAN FRANCISCO, CAL. 























by 


i —_ 








June 16, 1910. 


Pittsburg, doing a very large and suc- 
cessful business, recentiy said that care- 
ful investigation among his agents de- 
yeloped the fact that competition was 
only met in about 10 per cent. of the 
cases and that about half of these were 
secured. But he believed that if his 
agents had made it a rule to avoid com- 
petition altogether and just drop the 
one case in ten where competition 
arises, their business would on the 
whole be largely increased. 

A Poor Class to Spend Time On. 
well to remember that 
there are plenty of people who cannot 
be insured and whom it is not worth 
while spending time on. Why wear 
yourself out trying to get an uninsur- 
able man agree to accept it, or why 


It is 


spend a large amount of time endeavor- 
ing to convince some stupid or selfish 
or thriftless man to insure? The wise 
hunt for big game does not stop to 


shoot every smal] bi d or animal that 
comes his way, but reserves his gun for 
the big game that he is after and that 
is worth while. There is no real merit, 


but ither pigheadedness, in hunting 
up those few, suspicious, timid people 
whose method cf buying is to zet prices 
from every concern on earth and then 
try to pick the cheapest. Such men al- 


most invariably wind up either by not 





buying at all because they distrust 
everybody, or by ‘buying the cheapest 
and poorest article on the market, or in 
being deluded by some poor, specious 
coul feit of the real thing. It does 
not ce a smart agent to find people 
who innot be insured, but the wise 
agent will select the «lass of men it 
is profitable to canvass and drop any 
case as soon as he thoroughly believes 
that he can put in his time on others 


to better advantage. 
You Can't Expect to Win Every Case. 
D ot take every case lost in com- 





petition too discouiagingly. The best 
gene ; do not win every skirmish or 
even every battle. The best pitcher or 
champion team loses some games. If up- 
on aly the loss was because of 


you gence, or the superior sales- 
mal p of your competitor, who by 
mea of it won for an inferior com- 
ul rofit by the defeat as Pyrrhus 


did 1 learn to turn it into victory 
next time. “If you don’t know how to 
use “im a man with a club will beat 
ou 
I e to some dishonorable practice 
of your competitors which could not 
have been successfwly met by fair 
means, you shou'd be glad that you 
were not the winner at such a price. 
If because your competitor happened 
to have a rate or form of policy pe- 
uliarly attractive to that particular 
or was willing to give a policy 
your company would not issue 





on that risk, rememiber that this is an 
experience common to every business. 
company can have features to 
suit everybody and there always will 
be exceptional people who will be suit- 
ed by some unusual form or feature 
the issuing of which our greater ex- 
pe‘ience and more careful management 
has demonstrated to be unwise or un- 
profitable, as may appear in the future 


history of your now successful com- 
petitor. 
Often cases are lost in competition 


through the personal relationship or 
friendship so strong as to overcome the 
itages of a company which your 
pect really preferred. You ought to 
get in the Jonz run your natural share 
of this advantage. 
Don't Blame Company for Lost Cases. 
Whether lost cases are accounted for 
by these or other reasons never make 
the fatal mistake of forgetting the 
great majority of cases which the ad- 
vantages of your company have enabled 
you to win, and blame the company for 
the isolated case that is lost. Remember 
how many cases your competitor loses 
for lack of the advantages, strength 
size, liberal treatment of and prompt 
payment to its members. Remerber fur- 
there, that even if every prospect would 
take the time and have the knowledge 
necessary to judge of the merits of your 





company, there always have been and 
always will be large numbers of per- 
sons who buy inferior goods, consult 
quack doctors, buy shoddy or counter- 
feit. materials, patronize weak banks, 
speculate in worthless securities, and 
we cannot expect such persons to al- 
ways act wisely in selecting the com- 
pany in whch to buy their insurance. 
Otherwise assessment, fraternal and in- 
ferior companies would ‘have no clien- 
tage whatever. 


AGAINST ORGANIZED TWISTING. 
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therefore, that holders of policies in mu- | 
tual companies earning good dividends | 


should not disturb the reserves ac- 
cumulated and, if the need or desire 
for cash is imperative, it would be bet- 
ter to sell a mortgage or draw a savings 
account before sacrificing the 
of the reserves on policies held. 
Advent of Cash Surrenders. 

“In former times a cash surrender 
value was not regarded as an inherent 
part of a life insurance policy. 
not a guarantee 
refused, or if granted was 
servative. 
printing surrender values in the policy. 


very con- 


benefits 


It was} 
and was sometimes | 


Slowly the practice grew of | 


The legislatures took the matter up and | 
many States now require the allowance | 


of liberal cash values. The companies 
have voluntarily increased their offers 


until some have gone the limit and one} 


would think the main purpose in tak- 


ing a policy is to have the privilege of | 
surrendering at the end of one year or} 


‘for the full amount of the reserve on 


the policy.’ The result of all this is| 


over emphasis of the cash surrender 
and loan privileges until many thou- 
sands are under constant pressure of 
temptation, if not argument by unscrup- 
ulous or badly informed agents, to ‘take 
the cash and start a new policy.’ Clearly 
this is but a new form of the old kéep- 
your-reserve-in-your-pocket fallacy. The 
practical result of this condition is a 
larger number of substitutions. It is 
the soil from which grow 
companies and other self-styled experts 


‘Abstract’ | 


whose stock in trade is advice to sur-| 


render old policies partly paid for and 
take new ones on low premium plans. 
Obviously such policies are not ‘new 
business.’ 

Basis of Agents’ Commissions. 

“It is evident that the premium in- 
come is the basis of agents’ commis- 
sions. The commission is paid for an 
increase in the premium income. Brown 
takes a $5,000 whole life policy, agreeing 


to pay a premium of $100 a year for | 


life. The company pays the agent $590. 
After five years Brown finds that he has 
a substantial deposit with the company. 
Being weak or ill-advised he surrenders 
his policy for cash and takes a new one 
paying $114%a year. We have already 
shown that Brown loses by the transac- 
tion. But can the company afford to 
pay an agent’s commission on the new 
policy? Well, if it does it has paid 100 
per cent. first commission on a $5,000 
whole life policy. A similar operation 
five years later would mean that the 
company would have paid 150 per cent. 
first year commission to secure a pre- 
mium income of $100. Of course, no 
agent who values his standing in his 
community, who hopes to retain the 
confidence of his public, would permit 
such a transaction if he could help it, 
much less suggest it to a policyholder. 
But regardless of the cause of substitu- 
tions the company cannot afford to pay 
double commissions and has adopted 
the rule of paying the commission on 
the increase of premium only in cases 
of policies which take or are to take 
the place of term or other insurance 
in the company on the same life.” 





E. O. Manchester has charge of a spe- | 


cial department of the Union Central 
Life under Manager L.-L. Hopkins, of 
the New York City agency, which han- 
dles corporation or business insurance. 
Mr. Manchester is well versed in the 


subject of life insurance and well quali- 
fied to handle big cases. 





SUPERVISORSHIP AT BOSTON 


WANTED- -By one of the prominent 


lite insurance companies,an experienced, 





successful life insurance solicitor of high 
standing as an Agency Supervisor, with 
headquarters in Boston. Must be capa- 
ble ot finding, securing and instructing 
new agents and of assisting those already 
in the field to become more productive. 
Liberal salary and traveling expenses will 
be paid tothe right man. For particu- 
lars address 
Box A-6 


care The Eastern Underwriter 


105 Wil iam Street, New York 








THE NATIONAL LIFE U. S. A, 


Wants Good Producers for District and General Agents 
A SPLENDID CHANCE 


to grow with a Western Company more than forty 
years old, operating in thirty States and Terri- 
tories, 


WORK FOR YOURSELF! 
We have a Special Proposition for 1910. Why not write us? 


CHICAGO'S OLDEST AND STRONGEST COMPANY 


ROBERT D. LAY, Secretary, 159 La Salle Street, Chicago 











John Langham, Jr., President Joseph L. Durkin, Secretary 


Edw ard P, Madden, Treasurer 


The Home Life Insurance Company of America 


INCORPORATED 1899 


Policy contracts contain 


the 


DISABILITY CLAUSE 


General Agents and 
District Managers who 
can produce men and 


business can secure a 


Non-Participating Rates 


‘«Ground - Floor’’ con- 
Guaranteed Annual Bonuses of 


20 Per Cent. of Premiums 


EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 





tract. 


ADDRESS 


G. MONTAGU NETTLESHIP, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 














The Arkansas grand lodge of the \. D. Irving, for many years prior to 
Knights of Pythias has voted to divorce 
its insurance department from the 
Order and the supreme lodge has been 
asked to adopt legislation making such 
a move possible. 


s retirement on January first, Unitex 


l 
es manager of the Phoenix of 
late home at Irving- 
some days ago. 


London, died at his 
ton-on-Hudson, 
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How He E. G. McCormack, assis- 
Paid For tant genera] manager of 
$300,000. the Reliance Life thinks 


that a great many men 
are failures as life insurance solicitors 
because they “seek” applications in the 
handiest places without due regard to 
the possibility of getting names on the 
dotted lines. He says: 

“I think often insurance men work 
insurance just like the old mammy 
fished. They have two or three old 
siandbys like the corner druggist, the 
grocer and one or two others who are 


nearby. They call on them, buy a ci- 
gar, talk a little while and then go 


back to the office feeling that they have 
done enough work for the day. If they 
would get out in the suburbs and into 
ihe country and call on people who 
have never been solicited they would 
find that their business would be a 
great deal larger and more profitable. 
I was talking not long ago to one of the 
most successful insurance men I have 
ever known, and he told me that he 
was in the business for nearly two 
years before he made much more than 
a living. He then came to the conclu- 
sion that he was either not an insur- 
ance man or that he was not working 
in the right way. He began to look in- 
to the matter to see if he could find 
where the trouble was. He said he 
would call on two or three prospects 
each day and that most likely he would 
find them engaged or away from their 
business, and as he had no one else in 
inind, consequently would go back to 
the office and lose the rest of the day. 
lie then increased his list of prospects 
to fifteen for each day, and if he called 
on two or three of them and failed to 
find them in he had other prospects to 
work on, therefore he was busy all day. 
After he changed his plans the first 
year his paid business amounted to 
$300,000, and he has greatly increased | 
this every year since.” 

* * @ | 
A, B and C, operating on 
an equal partnership, 
have each invested $20,- 
(00 in a certain business, a total capi- 
talization of $60,000. The money is ail 
put to work and fair success attends | 
their efforts. At the end of five years 
A dies. Now what is the prospect? 
All three have been applying their 
brains and energy to the business, SO | 
that in this respect the firm’s equip- | 
ment is reduced one-third, and with no | 
compensating advantage. B and C} 
must now choose between buying off | 
A’s estate or carrying an undesirable 
partner. The former they can’t do, | 
their money is tied up; the latter they | 
don’t want to do, and who can blame 
them? Only too often the estate inter- | 
est of a partnership becomes a bone of 
contention. At best it is a dead weight 
for the survivors to carry, and the rend 
rying, a thankless task. But this they 
now must do or take the alternative of 
liquidating at great loss the entire busi- 
ness, says the Fidelity Mutual Bulletin. 

A hypothetical case, of course, but 
every business firm or partnership 
must some day face just such a prob- 
lem. The sane and business-like solu- 
tion or rather preventive, of such an 
unhappy situation is partnership life in- 
surance. If in the case we have just 
pictured, a policy of $20,000 had been 
carried on each life, and an agreement | 
entered into fixing the equity of each | 
member at that amount, A’s death 
would have automatically readjusted 
the firm’s finances, and to some extent, | 
at least, compensated for the loss to 
the business of his brain and energy. 
Assuming all three to have been aged 
35, this $60,000 protection on the Or- 
dinary Life plan, separate policies. | 


Business 
insurance. 





would have necessitated only a total | 
fixed charge of about $125 a month. | 
After A’s death the $40,000 invested by 
B and C would still be protected, the 


HINTS TO BUSINESS SEEKERS 


fixed charge now being reduced one- 
third. 

Business insurance is in effect a 
guarantee of tbe integrity of a _ busi- 
ness, both to the parties at interest and 
to the business world. It capitalizes 
brains, eliminates contention, strength- 
ens credit and establishes a firm foun- 
dation for business-building. It is an 
equalizer; it takes up the jar caused by 
the death of the big man in the busi- 
ness. It may ‘be used as a sinking fund 
to retire bonds or to wipe out other 
indebtedness. In time of panic it may 
prove a rallying point. 

. * * 

A very essential feature 
of life insurance solicit- 
ing is ability to get at 
your man properly. Tact is an import- 
ant qualification in this particular, but 
tact does not necessarily mean deceit. 
Men who have made a remarkable suc- 
cess of life insurance canvassing have 
found it advantageous to approach a 
prospect without any attempt to con- 
ceal the nature of the business prompt- 
ing the call. Confidence is also a de- 
sirable possession in obtaining inter- 
views. On this subject, F. A. Dickey, 
manager of the Security Mutual Life 
says: 

“Do not enter the door of a business 
establishment feeling that if granted an 
interview, success will be yours. That 
word “if” signifies afraid, and an insur- 
ance solicitor should be fearless. Go in 
feeling that you will have an interview, 
now or in the future. 

“Next comes the presentation of the 
ecard to the Pompadour Angel that bars 
your entrance to the private office, and 
later returns stating that Mr.......... 
is busy and does not care for any insur- 
ance. Did it ever occur to you that the 
Pompadour Angel might have been late 


Getting 
Interviews. 
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in his duties that morning, or have | 


inade an error 
_ ae 


the day previous, and 
might have less respect 
for him than for the insurance solici- 
tor? Presenting a card in this manner 
affords the best opportunity [ know for 
being turned down. I at one time met 
with this same experience, and began 
to study how I could get by this so- 
called angel. I decided to go back to 
the office at the noon hour and possibly 
the angel would be at lunch and Mr. 
Pree ere would be alone. I knew it 
was much easier for Mr........ x. 
turn down one of his employes than 
a polite, neat-appearing gentleman. 
Therefore, I say always get in direct 
communication with the man you wish 
to insure. 
tune time to do this and the agent must 


choose that time.” 
a - = 


Questions In his practical talks to 
For New Agents, J. F. Wel- 


Fraternalists. lington, agency director 

of the Great Southern 
Life of Houston Texas, says that one 
of the best ways to overcome argu- 
ments in favor of fraternal or assess- 
ment insurance is to ask a prospect to 


produce his certificate, place a legal re- | 


serve contract along side of it and ask 
the following questions: 

“Will your order guarantee that your 
assessments shall never increase? 

“Will your order cease assessments 
when your working days are over? 

“Does your order furnish a guarantee 
that when you die the full amount of 
your certificate will be paid? 

“Does your order promise to pay ‘Im- 
mediately upon receipt and approval of 
proofs of death?’ 

“Will your order continue to protect 
your family no matter what occupation 
you may hereafter find it necessary to 
follow? 

“Will your order give you a paid up 

(Continued on page 11.) 








LIFE, ACCIDENT and 


The New Columbian 


Arthur E. 


THE COLUMBIAN 
National Life Insurance Company 


OF 
BOSTON, MASSACHUSETTS 


The Only Massachusetts Non-Participating Company 

Policies 
Clearness and Liberality 

GOOD CONTRACTS AND TERRITORY 


Childs, 


HEALTH INSURANCE 


are Unexcelled in 
FOR GOOD PRODUCERS 
President 











112-116 N. 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 


—————OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
BROAD STREET 


L. G. FOUSE, President 










There is always an oOppor- | 





——___. 











THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained”’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost 








EXCELLENT OPPORTUNITY 
FOR 


Direct Agency Contract 





THE MANHATTAN LIFE INSURANCE 
COMPANY of New York desires to make 
direct contracts, with good producers, for 
unoccupied portions of the following states: 
New York, New 


Jersey, Pennsylvania, 


Kansas, Idaho and Washington. The usual 
commission contracts with allowance for a 
office expenses will be made, The policy 
forms of the Company are up-to-date, the 
premium rates are 


low and the annual 


dividends attractive. 


Home Office: 66 BROADWAY, NEW YORK 








American National 
Life Insurance Co. 


of 


Lynchburg, Va. 





‘* The most progressive, 
conservative Southern 
Company.” 





AGENTS WANTED 


in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 








BAY STATE MUTUAL 
LIFE INSURANCE CO. 


1033-41 Drexel Building 
PHILADELPHIA, PA. 


LIFE, HEALTH AND 








Admitted Assets - . 
Net Surplus - 


Head Office: ROME, GEORGIA 





STATE MUTUAL OF GEORGIA 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 


1 Reserve - a - 


$40,000,000 INSURANCE IN FORCE 
STATE MUTUAL LIFE INSURANCE CO. 


$2, 337,577.52 
2,068,581.97 
204,657.85 


C.R. PORTER, President 








ACCIDENT INSURANCE 
WANTED: 


State and District Managers on a renewal 
contract that will build you up a large 
and profitable income. Address 


Agency Department | 
1033-41 Drexel Building 
Philadelphia, Pa. 
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_ INDUSTRIAL DEPARTMENT 





Making a Good Showing. 

The Union Life of Toronto aims to 
celebrate its Eighth Birthday anniver- 
sary on July 16 with $17,000,000 insur- 
ance in force, which will be a grand 
achievement. President Evans cabled 
the following to the staff: 

“Saturaay, July the 16th, is the 
eighth anniversary of the first policy 
issued by the Union Life. To give the 
whole field force an opportunity of 
celebrating the event with the crown- 
ing achievement of seventeen million, 
actually accomplished, which our men 
can, and will, if given another chance, 
Extend The Campaign Four Weeks. I 

1! Watch them do it, and be there be- 
fore the finish. Results last six months 
this year, will overshadow all Com- 
pany’s previous figures, and give wide 
opportunity for promotion.” 





Rearrangement of Debits. 





The plan adopted by the Colonial at 
‘he beginning of 1910 for the rearrange- 
ment of debits, making an easier can- 

s; and giving opportunity for larger 
lividual earnings, has been success- 
fully extended to all districts with a 
result that the first half-year of its op- 

ation is drawing to a close, showing a 

sser number of changes at the present 

than ever known in the Company’s 
history. More Ordinary has been writ- 
ten with better premium returns than 
ever recorded. Individual production 
hus been increased and the character of 
the business has improved to a marked 
xtent, 





Don’t Drift. 





“We believe, without exception, that 
re we to call for an explanation from 
these leading assistants and agents as 
what peculiar or especial influences 
were affecting their records, they would 
say that their plans are laid on far 
higher lines than the average agent. 
They undertake to do more. They un- 
take to accomplish larger results 
ith every confidence and sincerity of 
‘pose, and they cultivate the deter- 
ition to carry out these ideas.”— 
( B. Woodward, fourth vice-presi- 
Metropolitan Life. 


Colonial Notes. 





latest changes reported among the 
ks of the Colonial are: 
es nts to assistancies, J. Tapfer, 
New York: E. L. Oram, Newark: C. E. Will- 
halm, C amden ; A. P. Luddy, Jersey City; 
L. C. Mills, Camden; W. L. Otwell, Reading; 


I E Dessen, Norristown; J. W. Berger 
sferred from Trenton to Newark; the 
South Philadelphia District merged with 


West Philadelphia. 

fhe industrial managerial leadership among 
the Colonial force is held by L. S. Brown, 
. Pittsburg. After him may be mentioned 
1. S. Hoge, Atlantie City: E. Scherff, Town 
of Union: P. M. Leiffer, Hoboken; G. W. 
fewel, McKeesport. The Ordinary leaders 

mg the managers are: G. W. Jewel, Mc- 
Ceesport; W. J. Burn, Brooklyn: L. Janson, 
Williamsburg; P. M. Leiffer, Hoboken; D 
£. O'Neil, Harlem. 

Fk. J. Brown, of Atlantic City, leads the 

istaney staff in Industrial, followed by 
C. E. Patterson, Pittsburg: M. Weindler, 
Hoboken; G. E. Field, Hoboken; J. N. 
Hehbendahl, New Brunswick Assistant G. 
Shuttleton, of Brooklyn, holds the Ordinary 


record and after him may be mentioned G. 
E. Field, Hoboken; J. L. McMahon, New 
York; C. A. Millhonse, Allentown; G. A 


Perkins, Charleroi. 

R. V. Curry, of Hoboken, heads the agency 
list in the Industrial. Next to him are J. 
Parnett, V. Puter, Pittsburg: F. Branthoover 
Atlantie City: F. J. Molesky, Allentown. 
The leading agent in the Ordinary is R. V 
Curry, of Hoboken. Following him are F. 
l'yhesky, North Philadelphia; “A. Tiedeman, 
rooklyn: A. M. Butterweck, Allentown; G. 
I) Blanchard, McKeesport. 





The John Hancock has made the fol- 
owing appointments: Thomas J. Con- 
nolly, formerly superintendent at 
Brockton, Mass., has been transferred 
to take charge of the Albany, N. Y., 
district, which was in charge of Peter 
Robson, who died recently. A new dis- 
trict has been created by the company 


at Schenectady, N. Y., formerly under 
the Albany district, and Paul Lemmle, 
who was assistant superintendent 
under Mr. Robson, has been made 
superintendent of the new district. 
Thomas F. Madden, who was assistant 
superintendeut at Buffalo has been 
ransferred to Brockton, Mass., succeed- 
ing Mr. Connolly. 





Harry T. Tinney, superintendent for 
the Metropolitan at Corning, N. Y., had 
the pleasure of announcing to his staff 
on May 21 that the Ordinary apportion- 
ment for 1910 had been passed, cover- 
ing business issued and paid for. The 
apportionment of Industrial increase 
for 1910 was attained during the week 
of May 9. 


J. I. McLeod, Pittsburg manager of 
the Colonial Life, has been transferred 
to West Philadelphia. His successor is 
L. S. Brown, formerly manager at Mc- 
Keesport, Pa., who in turn is succeeded 
by George W. Jewel, his assistant at 
Charleroi. 





The Order of the Swift Bagle, con- 
stituting substantial Ordinary producers 
of the Life Insurance Company of Vir- 
ginia, now has a membership of 45, 
which to use a common everyday ex- 
pression, is “going some.” 


HINTS TO BUSINESS SEEKERS. 





(Continued from page 10.) 
certificate (due at death on account of 
the payment you have made in case 
you are suspended)? 

“Will your order make to you loans at 
tive per cent. interest, after a certain 
number of years, on the sole security 
of your certificate, in case you get in a 
pinch and need funds? 

“Will your order keep you protected 
for a stipulated length of time, without 
action on your part, in case you are 
out of reach by mail, or forget to pay? 

“Will your order give you a guaranty 
of a legal reserve that it will Jast as 
long as you do, and be ready to pay 


when you die?” 
€ . > 
Where In his report to the Ex- 
$1,000 ecutive Committee for 


Is Big. the first quarter the 
Superintendent of Agen- 

cies called attention to the fact that 
for the first time in the history of 
the Company the average policy issued 
exceeded $3,000. This means a very 
Jarge number of $1,000 policies. A 
food many of these might just as well 


nave been for $2,000 if the agent had | 


gone after the larger amount hard 
enough. Nevertheless $1,000 is a prodi- 
gious sum of money under certain cir- 
cumstances. It has a tremendous mor- 
al value to an otherwise destitute wid- 
ow. There are a good many men who 
dv not insure at all because they can- 
not bring themselves to pay the pre- 
miums on a sufficient amount accord- 
ing to their standards. In these cases 
the distinction between the mathemati- 
cal value and the moral value of a sum 
of money is of importance. Mathemati- 
cally, the first $1,000 you ever earned 
is no greater than any other $1,000, but 
morally, that is measured by what it 
meant to you, it looks vastly bigger 
than any subsequent $1,000. That is 
just the way a widow’s one and only 
$1,000 looks to her. The first $1,000 
policy a man takes is far and away the 
best bargain he will ever make. Some 
business is lost by shooting too low but 
also a good deal is lost by shooting too 
high. It depends on the man.—Field 
Notes published by the Northwestern 
Mutual Life. 





Rather than accede to some demands 
of the Texas Insurance Department in 
regard to agency contracts, the Securi- 
ty Mutual Life, of Lincoln, Neb., has 
surrendered its license to do business 
in that State. 





yi 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 


the COMPANY By the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 

$132,172.72 per day 
Assets. 


JOHN R. HEGEMAN, President 








in Increase of 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice- er W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OL ae Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Iusurance Company 
THE PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
Assets December 31, 1909.... . 
Liabilities December 31, 1909 
Insurance in Force December 31, 1909 
Total Payments to Policyholders since Organization 


$5,372,691.00 
4,312,405.32 
68,387 613.00 
9,820,412 49 
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MUYAL 
LIFE INSURANCE COMPANY 


GOOD AGENCY CONTRACTS TO Goop AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
OR TO 
W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 

WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 

The Company issues the best and most liberal forms of Life, Endowmentand Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 








WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 
materially in securing business. 


DISTRICT MANACERS WANTED 


Send for our Guaranteed Dividend Coupon Policy and 
our terms to agents. 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST ELDG. . . READING, PA. 











Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 


W. E. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCBRS 


Address M. Y. Manley, Superintendent of Agencies 
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UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y., under the act of 
Congress of March 3, 1879. 








LOOKS LIKE A MISTAKE. 





Not having an opportunity of discuss- 


ing with any one connected with the 
American Institute of Actuaries, the ac- 
tion taken at the meeting heid last 
week under which papers read before 
the Institute will be withheld from pub- 
lication until the appearance of the 
official records in book or pamphlet 


form, there may be some reason for the 
the uninitiated, 
like a re- 


step to 


but 


not apparent 
the 
trogressive move. 


on surface it seems 

If the Institute makes progress it will 
be in a large measure through the me- 
dium of in 
membership will depend on the attrac- 


publicity. Certainly gains 


tiveness and helpfulness of the organi- 
zation. Can this best be accomplished 
through a policy of or by let- 
the 
features 
As a 
the offici 


printed, and that without any offsetting 


secrecy 


fraternity know the valuable 


of 
rule, 


ting 
the organization? 
lost in 


interest is papers 





Dy time proceedings are 


benefit being derived. 

Th 
Institute 
the Actuarial 
it has been abandoned, and for several 


by the American 
by 


but 


policy adopted 


tried for some time 


Society of 


was 
America, 


years it has been possible to secure 
a copy of a paper on the day it was 
yresented to the Society. If, of course, 


there are exceptional matters which 


come up and are the subjects of special 


and unconcluded investigation, it is al- 
ways possible to avoid premature pub- 
tion therewith. 


licity in conne 


The course adopted by the newer or- 


ganization seems to be a mistaken one. 


DEALING WITH COMPETITORS. 


The cannot be 


achieved 


maximum = success 
the 
This 


insurance 


by ascribing minimum 


competitor. is espe- 
true of the life 


Institutions are built up by secur- 


worth to a 


cially busi- 
ness 
Ing and retaining public confidence and 
the fellow who goes around with a con- 
tinuous grouch on, seeing nothing good 
own company, is cer- 
the in 
If you must talk 


and not 


excepting in his 


tainly not advancing business 


which he is engaged. 
of 
knock. 

We were impressed with an explana- 


your competitor, boost 


tion sent out by the Phoenix Mutual Life 
relative to the accelerative features of 
Penn Mutual policies. Here it is: 

A clause in the Penn Mutual’s ap- 
plication referring to acceleration con- 
fuses those who have seen only their 
regular forms of policies, since in these 
forms there is no reference to accelera- 
tion. The Penn has special forms 
known as Life Rate Endowment and 
Accelerative Endowment, where this 
use may be made of dividends. The 
clause in the application, therefore, is 
to enable the prospect in applying for 
this form on policy to express his desire 
in the matter. The Accelerative Endow- 
ment (a separate policy) provides that, 
whenever the reserve together with ac- 
cumulated dividends equals the face of 
the policy, the policy will mature as an 
endowment. 

Dividends retained by company are 
improved at 4 per cent. (not compound- 
ed) or company’s average rate if it be 
less, and are payable at death prior to 
maturity. They can be drawn at any 
time or be used in paying for maturing 
premium or to increase paid-up value 
according to present rates (but not to 
amount exceeding face of policy with- 
out evidence of health). This dividend 
fund in ordinary life can bring about a 
full-paid policy, participating, and then 
endowment. 

That thas a ring to ft characteristic 
of the Phoenix Mutual staff as a whole, 
from its president, John M. Holcombe, 
whose courteous, fair-minded disposition 
made him men, to 
the office boy. It is an explanation that 
explains, without an 
necessary “spice.” 


has beloved of all 


injection of un- 
It typifies a general 
policy which wins ninety-nine times out 
of a possible hundred. 


GIVE UP TRUSTEESHIP. 





Equitable Life Affairs Placed in Hands 
of J. P. Morgan—Recommend 
a Continuance. 





In a letter reviewing their appoint- 
ment as trustees for the stock of the 
Equitable Life Assurance Society for 
a period of five years, which term ex- 
pired yesterday (June 15), Morgan J. 
O’Brien and George Westinghouse have 
addressed J. Pierpont Morgan, present 
owner of controlling interest, stating 
that it is not their intention to avail 
themselves of the privilege of renew- 
ing the trusteeship, although they re- 
commend that the arrangement which 
has proved so satisfactory be contin- 
ued with trustees selected by Mr. 
Morgan. 

Mr. Morgan is now on the ocean re- 
turning from a trip abroad, and it is 
stated will announce plans for the fu- 
ture shortly after his arrival. In the 
meantime everything is going along 
satisfactorily at 120 Broadway. 





Clarence F. Hotchkiss, recently elect- 
ed a director of the Security Mutual 
Life of Binghamton, has for some time 
carried the limit of insurance with the 
company, so that he is interested in in- 
surance from the policyholders view- 
point. He is president of the Dare 
County Lumber Co., the largest lumber 
concern in North Carolina; president 
of the Stowe Manufacturing Co. and 
the Marvin Electric Drill Co. of Bing- 
hamton. A man of large business inter- 
he makes a valuable addition to 
the Security’s directorate. 


ests, 


E. P. Marshall, vice-president of the 
Union Central Life of Cincinnati, who 
has just returned from Europe, has 
submitted to the Industrial Bureau of 
his city, of which he is a director. a 
very interesting report of what is being 
done in Germany and England to pro- 
vide better homes for workingmen. 


The Reliance Life has been licensed 
to do business in Nevada. 
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PENNSYLVANIA LOCAL AGENTS GATHER 


Annual Convention of State Association—What Co-operation Has Done to Im- 
prove Working Conditions. 





A recital of some of the highly prized 
concessions secured to the local agents 
as a result of earnest co-operative ef- 
fort, and a plea for yet more effective 
association, to the end that evils still 
confronting the local man may be sup- 
pressed, constituted the burden of the 
address of George H. Durns, president 
of the Pennsy!vania State Association 
of Local Fire Insurance Agents, at the 
annual gathering of the organization at 
Scranton on Monday. 

The meeting was the eleventh annual 
one of the Association, and ere the con- 
cluding session was reached those 
fortunate enough to be in attendance 
felt well repaid for the effort. 

Alert and enthusiastic as ever, Presi- 
dent Burns called the gathering to or- 
der, and when preliminaries were com- 
pleted presented his annual address as 
here given. 

Address of President Burns. 

“We are again assembled in annual 
convention for the eleventh time, and 
some of the members present have at- 
tended each of these annual gatherings, 
many of us all, and I think those of us 
whose pleasure it has been to attend— 
for it is surely a pleasure—fee!] amply 
repaid. 

“One thing noticeable regarding these 
gatherings is that many come from a 
distance, paying their own expenses and 
spending valuable time, busy men, fore- 
most in the business in their respective 
localities, and good agents. 

“Would these trips be repeated if not 
of some benefit? This I ask of the 
agent who is not a member of the State 
Association. Do you not think you 
could bé benefited by becoming one of 
us? Among the members of our Asso- 
ciation are to found the leaders in 
the agency field. 

“Some agents ask, ‘What benefit do I 
receive by joining your ranks?’ Need 
it be pointed out again that this Asso- 
ciation in conjunction with other State 
associations and the National Associa- 
tion which have been working all these 
past years, have thought of and worked 
out ideas which have been to your ben- 
efit. I will cite a few of these: 

“Having judicially decided the owner- 
ship of agents’ expirations; elimination 
generally of dual or multiple agencies; 
no over head writing; eliminating the 
non-resident cut rate brokers; no local 
rate Wars, and many more, and one of 
vital importance, the report that Gov- 
ernor Hughes, of New York, has signed 
the bill amending the standard fire in- 
surance policy, which will permit the 
issuance after January 1, 1911, of a size 
suitable for use in the ordinary type- 
writing machine, thus removing one of 


be 


the most important legal obstructions 
to the general adoption of the policy 


blanks and forms favored by the sub- 
committee of companies and agents. 
This also carries with it uniformity in 
daily reports, monthly accounts and 
endorsement blanks which have been 
adopted by some companies. 

“What agent alive to the great busi- 
ness he represents, posted as he should 
be, asks ‘Why should I belong?’ Join 
us, We will do you good. 

“You, perhaps, will say, ‘Why tell us, 
We are members,’ but many of you fail 
to inform your brother out of the fold 
what has been done for him and his 
business, and there are many who, if 
shown their part, are willing to do their 
share of the work. 

Co-operation With Companies. 

“Further, our Association, being no 
longer in its infancy, is recognized by 
companies and company managers, not 
as a hostile body, but one whose inter- 
ests are in common and upon whom 
the companies can rely for assistance in 
eliminating many evils. 

“Our Legislative Committee assisted 
in bringing about the adoption of the 
anti-rebate law, and we trust every 
agent will help enforce it. 

“Additional reforms are needed, and 


fellow agents, if you desire to perpetuate 
the American agency system and throw 
out the evils from the business, it is 
for a body of agents to do. 

“Little is said regarding the re- 
sponsibility of a fire insurance agent, 
and it is lamentable that there is not 
some standard of requirement before an 
agent can be licensed by a company to 
do business. 

“Why all this litigation—contested 
claims—that we daily read of? Is it 
not the result of the incompetency of a 
man, who, having been a failure at 
everything else, and securing a commis- 
sion, entered the fire insurance busi- 
ness and issued a policy, committing 
the company to liability and the insured 
to a law suit? 

“Surely, if the companies do not make 
some requirement of its agents, the 
Legislature will, and justly so, too. 

“Fellow agents, it affords me pleas- 
ure to point to past achievements and 
to re-count the success thus attained. 

“Now, we are reminded that ‘Eterna! 


vigilance is the price of liberty.’ So, 
We must be watchful, earnest, agegres- 
sive in our work, securing to the busi- 
ness and our patrons the best, and ren- 
dering the greatest service. 

“Some say, ‘We 
spend the time or expense of these 
gatherings.’ Let me say, brother, you 
can purchase insurance information in 
very large chunks at these gatherings, 
which will be of very great benefit in 
the transaction of your business. 

“Men grow by coming in contact with 
other men, and an’ agent who attends 
these meetings returns to his work feel- 
ing stronger and more fitted for the 
faithful performance of that work. 

“The meetings are open for all agents 
Our sessions are full of business. Live 
topics are discussed, and the active 
agent, whether he be of the city, town 
or village, who fails to attend and do 
well his part to develop our Association 
and assist in carrying out the policies 
and legislation, certainly cannot com- 
plain if his ideas of the agency wor 
are not considered.” 

Opposed to Dual Agencies. 

In the general discussion that fol 
lowed the president’s well 1eceived ad- 
dress, the members expressed them- 
selves very forcefully in opposition to 
multiple agencies, to which evil they 
traced many of the irritating features 
of the business. 

Serious consideration was likewise 
given the suggestion of Mr. Burns that 
a drive be made for increasing the 
membership and hence the influence of 
the State Association and _ various 
methods for accomplishing that end 
were discussed. 

One of the members spoke in favor 
of State rate-making, but he appeared 
to stand alone in his belief, none of h's 
associates endorsing the idea, the pre- 
vailing opinion being that the present 
tariff-making machinery was well 
adapted for that purpose 

Banquet. 

At the annua! banquet the following 

appetising menu was served: 


cannot afford to 


Blue Points 
Consomme Royal Cream of Tomatti 
Mixed Pickles Celery Queen Olives 
Lake Superior Trout 
Pommes Saratoga 
Creamed Sweetbreads on Toast 
Banana Fritters Glace au Cognai 
Roast Spring Turkey 
Strawberry Sherbet 
Mashed Potatoes Early Green Peas 
Fruit Salad en Mayonaise 
Ice Cream Cake 
Roquefort Cheese Salternes 
Cafe 


Col. F. L. Hitchcock, president of 
the Scranton Underwriters Association, 


(Continued on page 19.) 
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- FIRE INSURANCE DEPARTMENT 





COMMISSION  BOQUALIZATION. 


HEARING UPON THE QUESTION. 





Managing Underwriters Appear Before 
State Officials and Discuss 
Expense Element. 


Continuing the hearings into the ex- 
pense element of the fire insurance 
business, first held at Chicago, the In- 
surance Commissioners Committee on 
Expense held several sessions in New 
York city on Monday, Tuesday and 
yesterday. 

The hearing on Tuesday, directed by 
Commissioner Barry, of Michigan, 
was devoted almost wholly to dis- 
eussion of the commission question. 
An invitation to the National Board of 
Fire Underwriters to be represented 
brought a committee composed of 
Ceorge W. Babb, U. S. manager North- 
ern Assurance Company; E. G. Rich- 
ards, U. S. manager North British and 
Mercantile; John H. Stoddard, general 
agent New York Underwriters Agency: 
Cc. H. Coffin, assistant secretary Ger- 
man American Fire. 

Most of the questions to these execu- 
tives were propounded by Commissioner 
E. J. MeGivney, of Louisiana. By rea- 
son of an address delivered by Mr. Mc- 
Givney before the commissions conven- 
tion at Detroit two years ago, he is 
credited with taking a special interest 
in the commission question and was 
the aggressor at the hearing Tuesday. 
Mr. Babb made the principal statement 
for the companies, and their conclusions 
were that uniformity of commissions 
was impossible under present condi- 
tions. That the number of elements 
that entered into the making of the 
commission scale was so great and 
their influence so diverse, that what 
would be a just rate in one locality 
woulda be unjust in another. 
Companies Anxious to Curtail Expenses. 

The fire insurance companies,” said 
Mr. Babb, “are just as anxious as you 
gontlemen are to reduce the expense of 
he business. The commission question 
is only one element in that expense. 
Oue of the most important, if not the 
most influential, element in the cost of 
insuranee ig the enormous loss ratio in 
the country, and this problem is receiv- 
ing the closest attention from the Na- 

nal Board. It has at great expense 

tablished a standard of building con- 
struction, prepared a building code and 
employed experts who are gradually 
studying the problem of fire waste here 
and abroad, and this propoganda must 
ultimately reduce the fire waste and 
thus reduce the cost of insurance.” 

Mr. MecGivney spoke in highly compli- 
mentary terms of the great work the 
National Board was doing in reducing 
the fire waste. He asked why the Na- 


tional Board did not take up the ques- 
tion of commissions and attempt to im- 
yrove a condition that was acknowl- 
edged to be bad. Mr. Babb explained 
that the work the National Board was 
now doing was considered by it to be 
of the first importance to the business 
and that anything that would tend to 
hamper its activities along this line 
weuld be most unfortunate. He stated 
that commissions were a subject of 
wide difference of opinion among the 
companies and past experience had 
shown that an attempt to regulate it 
would be futile and would also prob- 
abiy make harmonious action impossi- 
vlc on the more important subject of 
reduction of the country’s fire loss. 

“Are the insurance companies not in- 
terested in securing a reduction in 
commission,” asked Mr. McGivney? 

“We are interested in paying agents 
a proper commission. We want the 
right kind of men in the business and 
want to see that they get proper com- 
pensation.” 

“But suppose ‘that the agent is com- 
peiled to pay half of his commission to 
a broker?” . 

Brokers Have a Place. 

“Brokers in large cities are legiti- 
mate. The trouble is where these men 
go over the heads of the local agent 
aud write business in what we 
call non-agency companies who coun- 
ter.ance that sort of thing. If there 
were no big metropolitan brokers, the 
agents would be compelled to employ 
solicitors. That would be far more ex- 
pensive than the present method, for 
the broker is paid only for business se- 
cured. The conditions are precisely 
the same as in the case of any whole- 
sale business. The middleman per- 
forms a service; he brings a commodi- 
ty to your vicinity that would otherwise 
be remote and he must be paid.” 

Commissioner Barry asked if in Mr. 
Babb’s opinion, the enforcement of a 
flat commission or a flat commission 
together with a contingent, would in- 
jure the small companies by reason of 
the agents throwing all of their busi- 
ness to the large companies. Mr. Babb 
thought that such a condition would 
not result. He believed that there 
would always be a place for the small 
company to which it could attain with- 
out resorting to dishonest methods for 
increasing its business. 

Many of Mr. McGivney’s questions 
seemed to indicate that he believed the 
commission question was one the com- 
panies were unable to cope with and at 
one point he said: 

“T am sure that none of the commis- 
sioners present would think of attemp- 
ting to regulate commissions unless the 
problem seemed beyond the power of 
the fire insurance companies to handle 
themselves.” 

After the meeting a representative of 


THE EASTERN UNDERWRITER 


The Eastern Underwriter took this point 
ap With Mr. McGivney and he said: 
Would Eliminate the Broker. 

“T honestly believe that the compan- 
ies are unable to handle the commission 
question. The situation is deplorable. 
What we have to do is to eliminate the 
brokers and we think that will go a 
long way toward solving the problem. 
For my part, I think that nothing short 
of State regulation of commissions will 
remedy the evils.” 

When brought to the attention of 
Mr. Babb, he commented on Mr. Mc- 
Givney’s statement as follows: 

“From long experience we know that 
any State regulation will in effect regu- 
late only the honest companies. There 
are any number of ways in which a 
company acutated by a desire to com- 
ply with the spirit of the requirements 
of the State, might reimburse agents. 
Paving excessive per diem fees for ad- 
justing and similar payments which 
would have the effect of getting around 
any attempt to regulate the commis- 
sion.” 

Governed by Law of 
Demand. 

John H. Stoddard told the commis- 
sioners that the whole commission ques- 
tion was one of supply and demand. If 
the companies pay 5 or 10 per cent. 
more in one place than in another, it 
was because the business was worth it. 
He said that nothing the States could 
do would alter this fundamental gov- 
erning principle. 

He cited Texas as a State in which 
no well managed company would pay 
more than the prevailing rate of 15 
per cent., and some think it is’nt worth 
that. On the other hand, he said, the 
improved construction and better pro- 
tection facilities of the western terri- 
tory made it expediant to pay 20 and 
25 per cent. 

Mr. Rehards also addressed the com- 
missioners briefly at the morning ses- 
sion. 


Supply and 


A DIFFICULT ADJUSTMENT. 


Settlement of Montreal Herald Building 
Likely to be Highly 
Complicated. 


Because of certain peculi features 
entering into the recent burning of 
the Montreal (Can.) Herald building 
settlement of the loss is sure to be dif- 
ficult, and the fraternity will be in- 
terested in learning how final adjust- 
ment will be effected. 

According to the report of the Cana- 
dian Fire Underwriters Association the 
water tank in the structure fel! fully 
half an hour before the fire broke out. 
This, would, of course, entail settle- 
ment by the sprinkler leakage writing 
office before the fire companies con- 
tribute. 

Again; under the Canadian law the 
contractor installing a tank is liable 
for any damage that may accrue to 
life or limb through its collapse. 
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NEARING AN AGREEMENT 


FOR HANDLING EASTERN FIELD. 
Graded Commission Form of Agency 
Compensation, With Separation— 
Large Cities Problem. 

Despite the widely divergent views 
originally held by the Committee of 
Fifteen appointed to consider the most 
cifective means for controlling ex- 
penses in the Eastern territory, prog- 
ress of a substantial nature is under- 
stood to have been made in the difficult 
tusk delegated to the committeemen. 








While a detailed plan of operations 
has not yet been prepared, and several 
problems of a highly perplexing nature 
yet remain to be solved, the measure of 
progress already attained justifies the 
conclusion that at the general meeting 
of company representatives to be held 
in New York city to-day, the Committee 
of Fifteen will have the outline of an 
agreement dealing with all matters of 
supreme importance. Naturally the 
members of the Committee are reticent 
as to the details of their plans, feeling 
that if these were made public prema- 
turely, influences might be aroused that 
would seriously imperil their consum- 
mation. 

It is generally understood that the 
Committee will recommend the pay- 
ment of graded instead of flat or con- 
tingent commissions, the scale favored 
being fifteen and twenty per cent., as 
against the fifteen, twenty and twenty- 
five per cent. schedule in operation in 
the West. 

Separation, 
intary on the part of the agent, will 

nsisted wpon, underwriters realizing 
that without this feature the granting 
of special compensation could avail lit- 
tle. 


fective but wholly vol- 


One of the stiff propositions confront- 
ing the conferees is as to the best 
method of dealing with “excepted” ter- 


ritories. The need for regulating the 
expense in these fields is appreciated 
by all companies though the smaller 
ones are most insistent for correction. 


in Allegheny county, Pa., especially, 
the need for reform is pointed out, and 
this centre is being given particular at- 
tention. 

To-day’s me 
usually well attended, and it can safely 
be pre licted the proce¢ lings Will be de- 
cidedly interesting. 


ting promises to De un- 


Appeal has been taken by the Western 
Union Telegraph Company from the 


judgment had against it by the Prov- 
idence-Washington Insurance Company, 
some months ago. The insurance com- 
pany sought to hold the telegraph com- 
pany liable for a loss which it was 
compelled to pay through failure of the 
Western Union to deliver a telegram 
+} } 


ordering cancellation of the risk 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 








U. S. Cash Assets, Dec. 31, 1909 $13,885,802.88 
ym, - © © « G, 
3,239,491.00 
1,427,290.00 
1,051,543.00 














Over 











119,180.30 















Losses Paid in the United States 


HENRY W. EATON, 


G. 


J. 


NEw YORK OFFICE 





$119,000,000.00 


MANAGER 
W. HOYT, 
DEPUTY MANAGER 


B. KREMER Jr. and T. A. WEED, 
AGENCY SUPERINTENDENTS 








45 William St. 
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WANT EQUAL TREATMENT. 


(Continued from page 1.) 
to the Arcanum Club for their kindness 


in extending the privileges of its club 
to the delegates. 

“The duties of the secretary of this 
Association are onerous and take a 


great deal of his valuable time, and it 
constantly increases as the Association 
grows in strength, we recommend that 
the Executive Committee of this Asso- 
ciation take up the question of salary 
for the services to be rendered. 

“That when the State Association is 
requested by an agent in the State to 
dcfend any action which may be against 


the interests of the Local Fire Insur- 
ance agents, that the Executive Com- 


mittee be authorized after investigation, 


to employ counsel for the defense of 
said agent.” 
Meeting Thoroughly Business Like. 


The one hundred and _ twenty-five 
agents in attendance at the Convention, 
were there to transact business, and 
the carefully prepared program was 


carried out with a snap and go that at- 
tested the keen interest of th 
gates in the proceedings. 

The comfortable Assembly Hall of 
the Arcanum Club was weil filled when 
President Swain called the gathering to 
order. 

A hearty address of welcome was ac- 
rded the visitors by William I. Taber, 

Utica, the response thereto by P. D. 
Kiernan, of Albany, being as follows: 

Response to Address of Welcome. 

f am sure that I voice the sentiment 


dele- 


f 
u 


of the members of the State Associa- 
‘on of Local Agents in felicjtating our 
oiticers in the selection of Utica for 

i The charm of fhe 





1ual meeting. 
f the warm hospitality of our 
s, and the kindly note evi- 
welcome which Mr. Ta- 
has extended has completed our 
nlieasure. jut while we are extracting 
much pleasure from our visit, we must 
not forget that our primary object is 
business; that we hope means of 
mutual interchange of ideas, of mutual 





brother agent 
denced in the 


bor 


by 


presentation of the problems that we 
have individually met, to learn what 
methods to adopt to best advance our 
business, and to keep pace’ with the 


needs of commerce. 


We must consider new phas of in- 
dustrial development, which produce 
new and dangerous hazard We must 
consider new iines of thought in the re- 
jation of insurance business to the 
State, and this feature particularly i 
one that should receive our earnest at- 
tention to-day This new legislative 


thought has produced laws in some of 
the Western and South-western States 
that are attracting keen attenion in this 
State, and this interest has been in- 
creased by the result of the investiga- 
tions which have been he!d during the 
past few months. The result of this in- 


terest has been the passage of a law ap- 
pointing a Committee to, among other 
things, consider the fire insurance 
business with special relations to rat- 
ing Exchanges. 

To the person who gives but a casual 
study to the insurance situation it 


might appear that we are operating in 


violation of the law and restraint of 
trade, and it behooves us to be ready to 
present our side of the case to the In- 
vestigating Committee in the best and 
most complete manner. 

Confidence in Their Cause. 

I am sure the Committee will en- 
deavor to act justly, and I know we will 
have the co-operation of the Insurance 
Department if our cause is just. I am 
sure we will find the Committee com- 
posed of men of open minds and that 


they can be convinced if our position 
; correct. I am sure they will not b« 
like my friend Casey, who said: “I have 


an open mind and can be convinced if 
[ am wrong, but I would like to see the 
‘Sen of a Gun’ that could convince me.” 


I think we should freely admit to the 
Committee that we combine our experi- 
ence for the purpose of making rates, 
but we should deny absolutely that we 
are a trust; we should point out to 
them the impossibility of creating a 
trust in the fire insurance business; we 





should call their attention to the fact 
ihat the insurance business is not one 
of the infant industries that are pro- 
tected by a tariff wall; that the finan- 
cial results of the business are pub- 
lished to the world, and that these re- 
sults are studied as keenly in England, 
Germany, France, yes, even in Switzer- 
land, as they are in this country, and 
they are anxious to come here and do 
business on a small profit because of 
the low interest rates which they re- 
ceive at home. 

I think we should show to the Com- 
mittee that wherever insurance com- 
panies make an unusual profit from 
their underwriting that the so called 
board companies are beset with new 
competition from abroad, by aggressive 
domestic competition from mutuals, 
Lloyds and inter-insurance associations, 
and by those stock companies who do 
not contribute for the expense of bu- 
reaus of investigation and inspection, 
and that for the purpose of preventing 
any increase of this unfair competition 
that they are obliged to maintain rates 
at as low a basis as is consistent with 
salety. 

That this policy is pursued is amply 
proven by the fact that few mutual fire 
insurance companies succeed; that the 
whole history of mutual fire insurance 
has been—broadly speaking—a failure, 
and that the chief cause of this failure 
is the low rate which the stock com- 
panies charge. They are obliged to 
make a fractional reduction in their 
rate because the protection offered is 
nct as good as the stock companies, but 
even this fractional reduction has been 
sufficient to send them into bankruptcy. 

We should earnestly call the attention 
of the Committee to the fact that only 
38 of the 172 companies who were in 
business when the Department was or- 
ized in 1860 are now surviving, and 
we should stoutly insist that these con- 
ditions do not bespeak an inordinate 
profit by the insurance companies, or 
one that justifies drastic legislation. 
Would Destroy Present Agency System. 

{ think we should show the Commit- 
tee that tne abolition of Rating Boards 
would result in greater errors and less 
equitable conditions than now exist; 
that it would destroy the present agen- 
cy system; that no one agent has the 
sufficient information, and no agent 
would be given the power by a com- 
pany to determine a rate; that no two 
companies have had the same experi- 
ence on any classification of business, 
and unless some standard of rate were 
fixed an agent representing 12 com- 
panies would be instructed to get 12 
different rates on the same risk. Such 
a condition would be intolerable to the 
assured, and impossible for the agents. 

Furthermore: The abolition of Boards 
would result in the larger companies 
demanding a much higher rate on all 
risks where values are congested. The 
larger insurers absolutely need the pol- 
icies of the large companies, and they 
could and would demand their own 
rate. This condition would in turn re- 
sult in a demand by the smaller com- 
panies for a warranty clause on their 
policies that they had been issued at 
the highest rate paid, or the policy 
would be void. We might claim that 
this is illegal, but it has been done be- 
fore and resulted in serious confusion. 

Jf Boards are abolished, either the 
ecnditions which I have cited would 
result, or there would be an evasion of 
the law such exists in some other 
States, and before any such a law is 
passed the question should be squarely 
put and fairly answered, what is the 
purpose to be achieved? 

We should be prepared to show that 
it is absolutely necessary that compan- 
ies are paid adequate rates in order to 
offer solvent contracts; that the ex- 
perience of years has demonstrated 
that it is absolutely necessary to main- 
tain rate agreements, and that rate 
agreements among fire insurance com- 
panies were in force before the Fed- 
eral Constitution was adopted. 

We maintain that the argument 
that we are operating in restraint of 
trade is not a correct view of our busi- 
ness; that our business is not trade or 
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commerce, and in asserting this we are | 
supported by the highest authority in 
the land. The Supreme Court of the 
United States has held, “Issuing a 
policy of insurance is not a transaction 
of commerce—the policies are simple 
contracts of indemnity against loss by 
fire entered into between corporations 
and the assured for a consideration 
paid by the latter. The contracts are 
not articles of commerce in any proper 
meaning of the term,” and this decision 
hes never been successfully disputed. 

I think we should protest against any 
arguments comparing our business to 
railroads, and urging the railroad rate 
regulation law as a reason for an in- 
surance rate law. Our business is not, 
and should not be compared to rail- 
roids. It is more analogous to bank- | 
ing, and no legislation has been sug- 
gested regulating the rate of exchange 
charged by banks. 

I think we can safely admit that our 
schedules are not perfect, that being 
imperfect men we naturally make im- 
perfect laws; that the fire insurance 
business can never be the exact science 
which life insurance is, but we do main- 
tain that we have tried to advance our 
business along lines that will conduce 
to the development of legitimate busi- 
ness interests. 

Should Oppose State Rate Regulation. 

We should strongly urge that the 
State regulation of rates is open to 
serious objections; that the fact that 
Texas and Kansas have passed such 
laws should be ignored by New York 
State; that we did not fee! when Okla- 
homa passed a bank guaranty act that | 
we were obliged to follow her example; 
that this Legislation is new, the experi- 
ence is too short to be of value; that 
the conditions that prevail in those 
States are not to be compared with 
New York State; their average rate is 
double ours; .they have no congested 
values. They have only two or three 
small companies organized within their 
borders, and their combined total pre- 
mium is only one-quarter of New York 
State. 

We should insist that no one State 
ean base rates on the loss experience 
of that State. If that course were pur- 
sued the people of California would be 
bankrupted paying the San Francisco 
‘osses, and by the same token the peo- 
ple of New York State would be bank- 
rupted if they had to pay for a two 
hundred million dollar conflagration in 
New York City. Does not this condi- 
tion suggest to our Legislators the wis- 
dom of New York State refusing to 
sanction the passage of law based on 
such a false conception of proper in- 
surance legislation; does it not prove 
tnat while such a law might have some 
merit if it were adopted by the Feder- | 
al Government and made applicable to | 
all of the States, it is absolutely wrong | 
in the individual State and naturally be- | 
gets the question, Does New York wish | 
to surrender to the Federal Govern- | 
ment the supervision of the fire insur- | 
ance interests? 

I appreciate the fact that I am in-| 
fringing on your time, but I will ask | 
your indulgence for a moment longer. | 

| 





We all know that the merchants of this 
State, particularly in the larger cities, 
are unable to get sufficient insurance | 
to-day. Suppose a State rating law, or | 
a law abolishing Exchanges was passed. | 
Its natural accompaniment would be a} 
law regulating commissions. 
Commission Regulation Would Follow. | 

That may explain why some of the | 
big companies are not opposed to it. | 
Under the present conditions the small- | 
er companies can and do pay the | 
agents 5 per cent. more commission in| 
order to get a share of the business in 
the various cities throughout the State. 
If they did not pay this extra commis- 
sion they would not be able to get 
agents, and would be practically con- 
fined to New York City. If 30 of the 
smaller companies should be unable to 
get a share of the business of the 
smaller cities, and consequently should 
he restricted to New York City with all 
the attendant risks of a great confla- 
gration how long do you suppose they 
would remain in the State, and if 30 
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companies should retire from the State 
how could the larger merchants then 
optain sufficient insurance to protect 
themselves. 

i think we should emphasize the fact 
that New York State occupies a com- 
manding position in the insurance busi- 
ness. We should strongly urge that no 
such legislation should be passed un- 
jess extremely bad conditions develop; 
not simply technical charges of rate 
discrimination, and we should boldly 
assert that no such discrimination has 
been practiced; that the small profit 
obtained by the insurance companies 
does not warrant Legislative interfer- 
ence, and I believe that if every local 
agent will intelligenty discuss this mat- 
ter with his representative in the 
Legisature we can convince them of 
the evil effect of such laws. 

Gentlemen, I trust that I have not 
bored you, and I hope I may have said 
something which will suggest a basis 
of action. I would be remiss if I failed 
to again acknowledge our obligation to 
the agents of Utica for their generous 
welcome. 

Address of President. 

When the hearty applause that fol- 
lowed Mr. Kiernan’s remarks subsided, 
President F. W. Swan delivered his ad- 
dress, which is reproduced in full here- 
with: 

“Gentlemen of the Convention and 
visiting friends: 

“It has been a great pleasure to me 
to be actively associatetd with the 
members of this Association for some 
years past, and it is gratifying to know 
that our present membership is larger 
than at any previous time in our his- 
tory, and I wish to thank the officers 
and other members for their loyal sup- 
port and co-operation. The Association 
benefits every loyal agent in the State, 
even those who are not members. If 
we could get all the reputable agents to 
join the Association, the greater force 
of members together with the increase 
of revenue, would make the organiza- 
tion practicaly invincible, so long as it 
continued along lines devoted to correct 
principles and sound underwriting. 

‘The Association is not an exponent 
of the doctrine ‘That the tail should 
wag the dog.’ The majority of the offic- 
ers, and managers and special agents of 
fire insurance companies, are men of 
great ability and integrity; many of the 
most suecessful having been capable of 
filling the important position of local 
agent in the past. 

“The local agents’ point of view is 
not always the Company’s point of 
view, although their interests should 
be alike. The companies lack the inti- 
mate acquaintance with the customers 
and local conditions and the friendship 
and confidence of the insuring public, 
which it is the local agents’ privilege to 
enjoy, and therefore are not in a posi- 
tion to correct the prejudices that 
often exist against insurance corpora- 
tions. The corrections of the preju- 
dices, which means the education of 
the public, rests mainly with the local 
agents, and it is very important in these 
times of adverse legislation and threat- 
ened fake reforms. Real reforms should 
be invited by the company; in fact, 
should be inaugurated by them; other- 
wise, they are bound to be attempted by 
ill-advised and incompetent legislators. 


An Impressive Record. 


“In thirty-eight years to January Ist 
of this year, there have been at differ- 
ent times, one hundred eighty-two New 
York State Stock companies doing fire 
insurance business. There are left on- 
ly 43 of these New York companies do- 
ing business at the present time. One 
hundred thirty-nine of the companies, 
which is over two-thirds of the entire 
number, having retired. Over thirty mii- 
lion dollars represent the capital of New 
York companies which have been 
burned out of business in less than 40 
years. The figures given are for New 
York State companies only, and they 
are given to emphasize the fact that 
fire insurance is a very hazardous bus- 


iness and should be so recognized by the 
lecal agents and the insuring public. 

“Much skill should be exercised in 
conducting the business. Adequate 
rates and safeguards from the hazards 
are absolutely essential, not only to the 
companies, but also to the public, The 
companies should not be burdened with 
unnecessary taxation, neither should 
the companies assume any unnecessary 
expense. In theory, all of these expense 
items, together with the losses are paid 
for by the public when it pays its rate 
for insurance; but in practice some 
stockholders have found to their sor- 
row, that they are called upon to ‘make 
good’ by way of assessments to meet 
extraordinary losses in critical times. 

Required of Local Agents. 

“The companies and customers have 
the right to demand, not only integrity, 
but intelligent and aggressive attention 
to their interests on the part of the 
agent, and the agents on their part are 
entitled to the loyal support of their 
companies, which includes respect for 
the agent’s territory. Risks written 
either direct or as re-insurance should 
be through the local agents of that ter- 
ritory. The companies should see to 
it that they are free from graft and 
extravagance and that rates for insur- 
ance are equitable and free from dis- 
crimination. 

“The State and National associations 
of local fire insurance agents should 
be the means of bringing the agents, 
ccmpanies and the insuring public to a 
better understanding of their reciprocal 
responsibilities and dependence upon 
each other, which would mean the im- 
proved construction of buildings, clean- 
er condition of property, and an increase 
of fire extinguishing facilities, lower 
rates of insurance and adequate, but 
not excessive, compensation to agents. 

‘The speaker is in favor of contingent 
commission, but will refrain from air- 
ing his views of this phase of the sub- 
ject ‘at this time. When these condi- 
tions are brought about, and they are 
to some extent being brought about, we 
can have the satisfaction of feeling that 
we are not only distributors, but also 
conservators of property. 

Report of Secretary-Treasurer. 

Next in order was the report of Sec- 
retary-Treasurer Glenn K. Johnson, as | 
follows: | 

“The close of the year 1910, finds us| 
with a membership of 432 and the ac-| 
tual paid membership as increased over | 
last year 200 per cent. 

“To give the members of this Associa- 
tion an idea of the amount of corres- 
pondence handled, would say that we 
sent out 500 letters in January, urging 
the matter of the proposed law against 
rebating similar to that applying to 
life insurance. Five hundred and fifty 
letters were sent to members and local 
agents throughout the State last month 
as an advance notice, stating that our 
Superintendent of Insurance would ad- 
dress this convention. This week, there 
were 800 programs mailed to members 
and local agents throughout the State. 

“Referring to.the letter regarding the 
prposed anti-rebate law, sent from the 


| wish to thank the members and offic- 
ers for their promptness in payment of 
iues, and may the pleasant relations 
thus established, be continued to my 
successor.” 
National Secretary Putnam. 

What the National Association has 
dene and what it aims to do for the lo- 
cal agent was clearly stated by Henry 
H. Putnam, secretary of the parent or- 
ganization and a tireless worker in its 
upbuilding. Mr. Putnam is in constant 
touch with field man and company offi- 
cer, and in association with his fellow 
executives is ever on the alert to har- 
monize whatever ,differences arise be- 
tween head office and local agent, 
where broad issues are at stake. 

The appointment of the 
standing committees over, recess Was 


taken, during which time the Associa-| 


tion members had luncheon as guests 
of the Utica Board of Fire Under- 
writers, later witnessing a highly 
creditable exhibition of the local fire 
department. 
Address by Superintendent Hotchkiss. 
After N. B. Woodworth had delivered 
a well received address, President 
Swan introduced Hon. William H. 
Hotchkiss, superintendent of insurance 
for the State, who spoke at some length 


upon Insurance Legislation, good and | 


vad. His address is given herewith: 
The most encouraging of gatherings— 
to a supervising official at least—is one 


like this. When we in official life talk 
to presidents and directors and man-| 
agers, there is, of necessity, a want of | 


sympathy. Few company officers, what- 
ever be their public utterances, but 


resent, and some of them bitterly, the | 


bits and drawchecks put on them by the 
law. Inwardly they champ, outwardly 
they submit to the wisdom of the re- 
straints imposed by the peoples’ law. 
The representative of those laws is, 
therefore, often really non grata. Com- 
pany managers know it; he feels it. 


several | 
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Were he one of them, it is quite likely 
he would feel as they do. Business is 
essentially selfish, and American cor- 
porate enterprise too often would, if it 
could, submit to but one law—that of 
upply and demand, 

Here, however, | am at home. Yours 
is a business, too Sut you- are the 
business getters, the links between the 
companies and the great public from 
which their business comes. In touch 
with the people, you know better than 
do those at the home offices how the 
people test a company, what standards 
in company management the people in- 
sist on, what protection they want, and 
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office of the secretary, would say that | 


there was a hearty and almost unani- 


mous Opinion that such a law would be | 
ot benefit to the business and serve to | 


place it in a position which a profes 
sion such as ours, should enjoy. 

“Due credit is given to Mr. Montgom- 
ery, our State organizer, for his efforts 
in behalf of ihe State Association and 


in his co-operation with your retiring | 


secretary. 
“While there has been a large amount 
of personal correspondence handled in 


our office on behalf of the Association | 


and the secretary has spent considera- 
ble time in the interest of the Asso- 
ciation, he wishes to say that he has 
heen very much interested and taken a| 
great deal of pleasure in doing the best | 
he could, and while our surplus has in- | 
creased 35 per cent. over last year, | 
there is still unlimited oportunity for 
labor in the advancement of our inter- | 
ests. 

“As retiring secretary and treasurer, | 
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rates they 
work is a 
democratic call- 
agents of your 


what 
Your 


protection 
pay. 


for that 
think fair to 
livelihood, but a most 
ing. Though strictly 
companies, you are also—and sometimes 
in a much more accurate sense—the 
agents of a public that trusts you, that 
you serve. Thus you serve and are 
trusted by the same public that we of 
the supervising class are trusted by and 
serve. You are agents; so are we. The 
moment either of us forgets that, what- 
ever the custom of the nomenclature, he 
is first and essentially the servant of 
the public, that moment he loses sight 
of the basic fact. It is, therefore, 
fellow agents of the people that I greet 
you to-day. 


as 


Yet how hopeless is my task! I do 
not shrink from you; I know we will 
understand each other; we know, or 
think we knuw, our public, and yet, if I 


try to voice a perhaps vagrant sugges- 
tion born of, yes, ‘tis true, but a year’s 
experience with your problems, the daily 
press may hail it as a threat, and the 
technical press the puerile idea of 
an inexperienced czar. Some of us keep 
a catalogue of the names we are called. 
Mine is a long one. Indeed, I confess 
to somewhat conflicting emotions when 
reading in the morning paper that some 
action of a certain superintendent is 
timely and proper and entitled to public 
commendation, and then in an insurance 
journal the next week, that the same ac- 
tion is tyrannical and due to a crass 
ignorance that was to be expected, but 
which nevertheless, most reprehens- 
ible. Which is right, which more cor- 
rectly represents the truth, I will not 
in this presence say. I do know, how- 
ever, that that which comes to a pub- 
lic official directly, through his mail and 
the speech of men, suggests that each of 
these publicity agencies quite accurately 
reflects the sentiment of its public. A 
paper or magazine must do this—or lose 
circulation and advertising. A super- 
vising official cannot, therefore, satisfy 
both. 

How to Make and Prevent Laws. 

Still let we agents of that public 
the daily press reflects and serves, con- 
sider one of the present-day problems 
which we must work together to solve. 
The of a legislative session 
suggests the thought of laws to 
make and how to prevent them. 

A company officer in a recent address 
said: 

Laws are passed to govern our busi- 
ness that cripple it without any benefit 
to the insured. Laws framed by 
those who have some political, revenge- 
ful or financial purpose in view and are 
passed by men who have given them no 
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or financial reasons, is an indictment 
that will be instantly nolle prossed by 
the great court of public opinion. Such 
laws may have been enacted in the past, 
a few such, perhaps, in recent years; 
but, granting always that insurance 
companies perform a quasi-public func- 
tion, as you must, and that in our 
system supervision and regulation are 
demanded by an _ enlightened public 
opinion, you, who are so closely in 
touch with that public opinion, will not, 
I am sure, applaud a statement as un- 
founded as it is sweeping. 

Rather is it not more nearly the truth 
that company officers have in the past 


approached the problem of legislation 
through the side, instead of the front 


door? It may be that most legislators 
give insurance bills little considera- 
tion—that is not for me to say—the 


technical character of such bills pre- 
cludes any other treatment; doubtless 
bills are introduced for revengeful and 
political purposes; doubtless, too, this 
company may attempt a legislative ad- 
vantage on the business of that. But 
this is no reason why, as in the past, 
the companies affected should skulk at 
home, their officers helplessly saying 
cui bono? and _ uttering cuss-words 
against government, or, if they come 
to the capital city, present signed check 
books to be filled out by so-called legis- 
lative agents. Skulking and damning 
and paying are poor ways to get laws 
which can be advocated and passed on 
their merits, and about the worst pos- 
sible way—though some have said the 
easiest way—to get rid of strikes. 
Classification of Bills. 

Insurance bills usually fall within one 
of the three following classes: 

(1) Those introduced for sinister 
revengeful purposes; 

(2) Those generally amending the law 
by increasing or restricting the powers 
of companies; 

(3) Those offered by companies or in- 
terests which therefrom seek an advan- 
tage over their competitors. 

The first are easily ‘handled. In the 
present state of the public mind, a real 
strike bill, once fairly exposed, has as 
much chance of passage as would a bill 
to repeal the insurance law itself. While 
a bill voicing the grievance of some 
single policyholder is apt, unless the 
wrong aimed at is general, to die in 
committee or be buried by an adverse 
vote. I say easily handled. That is by 
facts plainly stated and hammered home. 
If such bills get through, the fault is 
more theirs who by silence or skulking 
fail to do their duty than of the legisla- 
tors who vote aye thereon. 

The second class includes by far the 


or 








consideration. larger number of bills considered by a 
This is the company point of view. legislature. Some are good and some 
But a year’s experience with fire insur- bad. True, some good bils fail, and bad 
ance legislation in New York suggests bills pass. But really whose fault is it? 
either that this statement is much over- The legislators’ or the companies’ who, 
drawn Or that the Empire State is the fearing, perhaps, the exaction of an 
exception which proves the rule. It is ancient tribute or, what is more likely, 
true, of course, that insurance compa- denouncing the whole legislative busi- 
nies, being corporations, suffer some- ness and wanting to be let alone, express 
what from some of the prevailing prej- only a dyspeptic interest in what is go- 
udices against corporations. But that ing on and take the consequences, Discus- 
the bulk of our legislation affecting sion, argument, facts and some concert 
them is passed for political, revengeful of action—which, when existing, is too 
NEW YORK FIRE INSURANCE STOCKS. 
= __ (Quotations furnished by E. S. BAILEY, Broker, 66 Broadway, New York City) 
| DIVIDENDS | Bid | Asked 
COMPANIES CAPITAL Approx. When price price 
Annl. Div. Payable per ct. | per ct 
City of New York ... $500,000 10 Q 205 
Commonwealth... 500,000 10 J&J waine 
Continental . 2,000,000 70 J & 970 
Empire City ....-.-...++.-. 200,000 s JI &aJ 140 
Fidelity-Phenix 2,500,000 Vv V 300 
German Alliance 400,000 15 J&aJ 300 
German-American 1,500,000 30 J &J 575 
Germania ($50 ~ 1,000,000 15 Jad 295 
Glens Falls ($10).. 200,000 30 Jad ioe 
Globe & Rutgers. pein 400,000 40 Dae 
Hanover ($50)..........-- 1,000,000 10 J ts 205 
Home......-.---- 3,000,000 30 Jad vis) 
Nassau ($50). iakemolouldtiotesh eal 200,000 10 T&T 175 
Niagara ($50) .... 1,000,000 20 S&T 315 
North River ($25)... 350,000 10 A &O 165 
Pacific ($25)......... 200,000 6 TAT 145 
Peter Cooper ($20) 150,000 6 Jad 105 
Stuyvesant ...... ............ 400,000 10 JI&a&dT 160 
United States ($25). 250,000 V V 70 
Westchester ($10) ....-.---..0.- seen e eeeee 400,000 35 F&A sees 
Williamsburg City ($50) ......-...--.--..-.- 250,000 20 T&T 400 








V No Information. Q Quarterly. 
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Telephone 2817 Rector 


BAILEY 


Established 1864 


Ee. S. 


——DEALER 
Fire Insurance Stocks ‘‘A Specialty” 
66 BROADWAY ; kcal NEW YORK 











FIRE INSURANCE 


GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET 





BROOKLYN 











MYRON W. ROBINSON 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG. 





Representing the following companies for 
the suburban territory of New Jersey: 


Phoenix of England ; Svea of Sweden; Pittsburg Underwriters, Girard of Pa. ; 


Insurance Company of North America, and Boston, Mass. 


LARGE LINES ACCEPTED AND LIBERAL COMMISSIONS PAID 








Calumet Insurance Company 
CHIC AGO 








AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 





JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 














ORGANIZED 1865. 


Virginia State Insurance Co., _0f Richmond 


ASSETS 
ee OE SNE Fis cccccnans soe dbdesschendiwendsesenes 


GEO. L, CHRISTIAN, Pres. 


HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 





eee cece cece cece cece sesees eocccceccsesccsssecesess POG 7,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 
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often half-hearted and insincere—will 
accomplish the result. Money won’t— 

least in New York. 
The third class is the most troublesome. 
Legislators and department representa- 
es are quickly lost in a maze of 
esentation and misrepresentation, 
bandied back and forth between compa- 
s seeking laws that will give an ad- 
tage or cripple a competitor. All 
bitterness of commercial rivalry im- 
liately comes out. I know of no 
hopeless situation in legislation 
in when one great interest wars on 
ither, and each apparently proves its 
Then is the time when the legisla- 
philosopher may well take thought 
Punch’s famous advice about matri- 

iy and—‘Don’t!” 
Need for Vigilence. 

it the one thought I would leave 
‘ you is that bills, if good, will pass, 
operly explained and advocated and 
hed—particularly watched. And 
ersely, if bad, will fail, and by the 
» methods. This does not mean that 
ipanies and the legislature will al- 
s agree as to which bills are good 
which are bad. The differing points 
view—the one, that of business, 
iries and dividends, and the other, 
t of public, of premiums and protec- 
make this impossible. But to an 
ent not often appreciated, a super- 
ng department holds the scales be- 
en the two. No insurance dogma 
e justly merits contempt than that 
ich asserts that departments think 
of the policyholders. Of course, 
first care is of the individual— 
the principal duty of govern- 
but companies righitly managed 
| properly sensitive to modern con- 
yns are sure to receive that support 
ich all the creatures of government 
m. And so in legislation the inter- 
of companies may with confitlence 
placed in the hands of their insur- 
departments. Doing so, at least 
onditions in our capital cities have 
the umholy toll of legislative 
nts and State taxes of a sinister kind 


al 


t is 
it 1S 


iy no longer be exacted. The com- 
nies will at last have opened the 
nt door! 
[ am not unconscious of the dangers 
ich are hidden in these suggestions. 
the least of these is the natural 
ntment at times felt by the average 
rislator to this process. Says he, to 
purpose do we vote, if our com- 


inities must accept and our roll-calls 
tify what the departments present! 
ield to no man in my belief in our 
resentative form of government. Yet 
introduction of bills there is no 
d, legislative processes yearly become 
re complex, each member has home 
atters in charge, general bills can be 
irefully considered by but few, while 
se who really have time to gather 
nformation on a technical subject are 
till fewer. Insurance legislation has, 
erefore, too often been left to the third 
The legislator who knows the 
icts should, therefore, welcome rather 
an resent the assistance of a depart- 
nent able to furnish expert advice and 
deeply interested in the perfection of 
ie law. That was the case in the 
ecent Legislature of New York. 
Between its committees and the de- 
artment there were the most friendly 
f relations. The third house was thus 


+} 
ne 


suse. 


irgely eliminated. Strike bills, of 
hoary memory, did not appear. Bills 


f great importance were readily passed. 
Best of all, the companies learned that 
there really was a front door. 
In present conditions, this is as it 
hould be. The problem is, however, 
’y no means solved. Conditions are 
hanging. An aroused electorate is de- 
manding the means whereby legislative 
rocesses will be changed. The autoc- 
icy of legislative leadership, partisan 
bi-partisan, is disappearing before 
the rising tide of protest. Our average 
egislator will soon be freed of fear as 
to his: tenure, and, with more time to 
sive to the people’s business, seek the 
eward of their commendation and re- 
nomination by study and open advocacy 
of bills in the insurance, the banking, 
the public service and other fields. If 
he does, companies and citizens may 


} 


the constitution, and from the legisla- 
ture itself seek directly the legislation 
they desire. Then will the department 
approve bills, not often press them. And 
then will the evil era of the third house 
and political contributions that laws be 
born, be forever at an end. 

The concluding speaker was Thomas 
S. Jones, of the Utica bar, who briefly 
told of the angle from which the lawyer 
viewed insurance, 

In executive session a number of 
matters of importance were taken up, 
and officers for the new year elected. 
The ticket put forward by the nominat- 
ing committee was unanimously en- 
dorsed, the following named being 
chosen: 

Officers for New Year. 

As officers of the Association for the 
new year the following were unanimous- 
ly elected: 

President, William E. Richards, Utica; 
vice-presidents, L. G. Morgan, Buffalo; 
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W. Steitz, Rochester; Albert R. Stephan, 
Buffalo; Jacob Stephens, Syracuse; 
Fred’k W. Swan, Elmira; J. L. Tiernon, 
Buffalo; M. S. Tremaine, Buffalo; J. M. 
Turnbull, Utica; J. B. Turnbull, Utica; 
Syracuse; E. F. 


Hamilton H. White, 
Wiltse, Oswego. 
Special Agents in Attendance. 


F. F. Buell, Agricutural Ins. Co.; F. L. 
Curtis, Springfield F. & M.; G. E. Cong- 
don, Fire Association; B. C. Chittenden, 


North River Ins. Co.; A. W. Haight, 
Calumet Ins. Co.; C. Jann, Svea; Chas. 
S. Leavitt, German of Wheeling; Henry 
M. Myers, Ins. Co. of North America: 
A. E. Maxson, Continental; W. E. May- 
nard, Prov.-Wash. Ins. Co.; Wm. H. A. 
Munns, Equitable F. & M.; E. E. Pike, 


National; R. G. Potter, Ger.-American 
and Ger. Alliance; C. W. Phelps, Citi- 
zens of Mo.; W. C. Smith, Niagara; H 
B. Smith, Aetna; C. F. Stoddard, Ger.- 
American; M. J. Sturtervant, Cal. Fire: 
Morris 8. Tremaine, Pres. Nat. Lumber 
Co.; G. F. Smith, Engineer Under- 


G. T. Amsden, Rochester; C. Fred Peck vriters Assn 


Watertown; Glenn H. Johnson, Syr- 
acuse; Fred G. Horton, Owego; Charles | 
W. Cool, Glens Falis; secretary and 
treasurer, C. C. McNitt, Norwich; chair- | 
man of Committee of Grievance and | 
Legislation, P. D. Kiernan, Albany; | 
executive committee, Edward 8S. Haw-| 
ley, Buffalo; George H. Russell, Albany; 
Roy Brownell, Syracuse; Fred W. Swan, | 
Elmira; J. S. Kernan, Utica; Robert 58. | 
Paviour, Rochester; William H. Hecox, | 
Binghamton; H. D. Goodale, Water- | 
town; W. H. Mandeville, Olean, and} 
Walter S. Mead, Troy. 


List of Delegates and Members in 
Attendance. 
Gilbert T. Amsden, Rochester; Harry | 
Aykroy, Syracuse; Egbert Bagg, Utica; | 
J. V. Baker, Gouverneur; Lester S.| 


Baker, Syracuse; D. H. Baker, Syracuse; 








Baldwin & Stone, Rome; Fred’k H 

Beach, Ballston Spa; W. A. Bentley, | 
Oxford; Edwin D. Besley, Rome; E. L. 
Bouton, Rome; John L. Brown, Utica; 

Roy Brownell, Syracuse; Frederick 
Bruns, Syracuse; R. C. Burdick, Utica; 
F. L. Cady, Buffalo; D. F. Churchill, 
Buffalo; Frank H. Clarke, Utica; B. A. 


Clark, Utica; J. C. Clements, Rochester; 
C. A. Cole, Niagara Falls; R. C. Collis, | 
Canastota; J. W. Connolly, Johnstown; | 
Warren E. Day, Syracuse; Walter] 
Devereaux, Buffalo; John Donnelly, | 
Troy; Arbert E. Doxsee, Syracuse; James | 
B. Duggan, Utica; Jesse DuPuy, Roches- 
ter; Robert W. Ellis, Syracuse; John T. | 
Evans, Utica; Wm. M. Fink, Geneva; 
W. Harry Floyd, Utica; C. R. Folsom, 
Syracuse; Clarence L. Fox, Frankfort; 
C. P. Frey, Utica; Nellis Getman, Johns- 
town; Robert F. Gilmore, Schenectady; 
Nicholas J. Glauber, Buffalo; Henry D. 
Goodale, Watertown; Chas. W. Grey, 


G. B. Grenslet, Glens Falls; W. L. Had- 


yreene; Edward H. Greenland, Syracuse; | 


ley, New York City; Fred’k G. Harter, | E. J. Sloan. 


Utica; Edward F. Haun, Syracuse; Wim. 


H. Hecox, Binghamton; John D. Hen- 
derson, Jr., Herkimer; F. G. Horton, 
Owego; Milton Howe, Poland; Thos. J. 


Jackson, Utica; Glenn H. Johnson, Syr- 
acuse; H. W. Jones, Syracuse; Arthur 
D. Jones, Utica; James S. Kernan, Utica; 
P. D. Kiernan, Albany; L. A. Knott, 
Oxford; E. J. Lawrence, Binghamton; 
Nicholas Lutz, Syracuse; W. H. Mande- 
ville, Olean; Chas. E. Marsh, Antwerp; 
A. B. Mason, Fulton; Albert Mauter- 
stock, Kingston; Buell P. Meets, Rach- 
ester; Clinton W. Metzger, Herkimer; 
J. H. Miller, Utica; James Miller, Syr- 
acuse; Fred W. Mitchell, Binghamton; 
Edward L. Montgomery, New York City; 

Eugene Moore, Johnstown; Lewis G. 
Morgan, Buffalo; M. R. Murphy, Her- 
kimer; Jas. H. MeGarrity, Utica; ‘Henry | 
J. McKay, Rochester; Chas. C. McNitt 

Norwich; W. H. McPherson, Buffalo: 

B. H. Nelson & Son, Binghamton; Mil- 
ton H. Northrop, Syracuse; Edward L. 
Nye, Rochester; A. R. Pardee, Kings- 
ton; Robt. S. Paviour, Rochester; C. 
F. Peck, Watertown; J. Edward Poole 

Albany; W. D. Post, Utica: A. W. Post, 
Utica; H. H. Putnam, Boston; Chas. D. | 
Pye, Albany; W. E. Richards, Utica; 

Fred M. Riley, Oswego; C. B. Root, Her- | 
kimer; F. Louis Roth, Rome; C. H. Rus- 


| Assets....... 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 
January 1, 1910 

pepieaieatcenn .. $2,377,303 37 

Surplus in U.S. ............. 839,268.07 

HON. GEO. A. COX, President 

W. R. BROCK + Poti HOSKIN, K. C., LL. D 
ice Presidents 


FH. MEIKLE, General Manager 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - + + $1,000,000.00 
Cash Assets - + +  $4,395,625.89 
Cash Surplus to Policy 

Holders - + + $%2,063,044.01 


The real strength of an insurance company Is in the con- 

servatiom of ite management, and the management of 

THE HANOVER is am absolute assurance of the security 

of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 

WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











‘The Leading Fire Insurance Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries 


A. N. Williams, E. 8. Allen, 
Guy E. Beardsie) 


W. F. Whittelsey, Jr., ‘‘ Marine” 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital... .. $1,000,000.00 
ee 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 
Holders ....... 3,008,419.02 
HEAD OFFICE 
Cor. William & Cedar Streets 











REMOVAL NOTICE 
On May First 


Fred S. James & Co. 


Removed from former 
quarters to spacious offices in 
the new Underwriters Building 


Nos. 123-133 William St, 
New York City 


their 


where increased facilities 
are had for promptly 
efficiently serving the needs of 
brokers. 


and 











MARS E. WAGAR, President 


a ore 
Unearned Premiums. 
Reserve for Losses. 
SS Oa 
8 SS ae 
Net Surplus.......... 


Statement of January 1, 1910 


Western Reserve Insurance Co. {'¢veland, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 


3,750.00 
250,000.00 


71,327.14 


JNO. A. KELLY & CO., General Agents 


84 WILLIAM STREET, NEW YORK CITY 











PROMPT SERVICE .) o- -« 





WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS —Guarantee Underwriters. 


London Lloyds 
LIBERAL COMMISSION 
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A SEVERE ARRAIGNMENT 


OF STATE RATE MAKING. 





National Board of Fire Underwriters 
Sets Forth its Opposition to the 
Practice. 
Addressing Governor J. Y. 
of Louisiana, upon the rate-making bill 
now before the Legislature of that State, 
and which in ali likelihood will become 
a law, the National Board of Fire Un- 
derwriters, under recent date, filed a 
strong protest against the enactment of 
the measure in question. ; 
Concisely stated the Board bases its 
objection to State rate making upon 
these grounds: ; 
(1) There is no analogy between fire 


Sanders, 


insurance companies and railroads or 
other public corporations. Fire insur- 
auce compauies receive no franchises 


nor special grants from the State. Such 
companies are private corporations, free 
to trade with whom they please. If a 
company may decline to deal at all 
with any particular individual, it would 
seem to necessarily follow that if it 
choose to risk its capital it should be 
free to name its terms. 

(2) It should be borne in 
fire insurance rates cannot 
upon statistics. A premium is paid 
when a policy is issued, but until it 
expires the outgo is indeterminable. 
Even over the widest area there is no 
constant percentage of loss. As is easily 
demonstrable, fire insurance rates must 
be based on judgment, as it is obviously 
illogical that a party who accepts finan- 
cial liability, depending upon his charges 
to make his promise good, should have 
the amount of these charges regulated 
by a third party incurring no part of 
the responsibility. 


mind that 
be based 






(3) Fire insurance is an extremely 
technical business, the experience ac- 
quired in a business lifetime often being 
insufficient to insure success. For the 
judgment of interested experts State 





regulation substitutes. the dictum of 
State officials, generally unexperienced 
men, holding office for short periods, 
subject to political influence and con- 
stantly under temptation to cheaply ac- 
quire public favor by arbitrary reduc- 
tion of insurance prices. 

(4) In passing upon the reasonable- 
ness of rates State officials would be 


propriety of increased 
losses incurred out- 
side of their own State. The tendency, 
therefore, would be to weaken the 
foundation of the business by substitut- 
ing for the broad average of 
continental experience a number of nar- 
row, uneven bases—each State willing 
to load wpon others any excess losses 
of its own classes, while unwilling to 
assume its share of the burden of other 
fields. 

(5) Any action which tends to impair 
the security of fire insurance companies 
or restrict the amount of insurance capi- 
tal represented is a blow at the financial 
interests of every property owner and 
insurance agent in the State. It would 
be to the advantage of the State to en- 
courage the entrance of additional fire 
insurance companies instead of taking 

tending to cause withdrawal of 
already represented. 

Kansas and Texas are the only 
two States in the Union trying the ex- 
periment of State regulation of fire in- 
surance rates. The National Board re- 
spectively suggests to the Governor and 
Legislature of Louisiana that, even if 
lawmakers are inclined to think favor- 
ably of such a measure, prudence would 
suggest that they await the outcome of 
experiment being tried in those 
There is no present insurance 
( j Louisiana nor any upward 
tendency of rates. Delay would enable 
the State to benefit by the experience 
of others and to avoid the danger of ir- 


slow to admit the 


charges based upon 


present 


action 
those 
(6) 


the 
States 


*risis 


reparable injury to property owning 
and commercial interests. 

(7) State rate regulation is not need- 
ed for public protection During the 
past decade the fire insurance business 


of the United States has been conducted 


at an average net loss to the compa- 
nies, as official statistics prove. A 
moderate profit has been made in 
Louisiana, but not more than a con- 
flagration in New Orleans or a few ad- 
verse years might easily consume. The 
State of California was, for many years 
prior to the San Francisco fire, the most 
profitable State in the Union, but now 
has the highest loss ratio of all the 
States. 





UP TO THE GRAND JURY. 





Directors of the Dutchess Fire Charged 
With Grave Mismanagement by 
Superintendent Hotchkiss. 





Failing to secure from the directors 
of the Dutchess Fire, of Poughkeepsie, 
compliance with his suggestions as to 
the future management of the Com- 
pany, W. H. Hotchkiss, superintendent 
of insurance for New York State, has 
submitted his charges against the man- 
agement of the corporation to the dis- 
trict attorney, who in turn will present 
them to the Grand Jury. 

It will be recalled that Superintend- 
ent Hotchkiss, following an examina- 
tion of the Dutchess Fire by his de- 
partment, severely arraigned its ad- 
ministration, and especially President 
Vail, for the manner in which the San 
Francisco claims of the old Dutchess 
Iusurance Company were settled. The 
directors of the Dutchess Fire refused 
to adopt Mr. Hotchkiss’ suggestion to 
drop President Vail, and the latest 
move by the superintendent is in con- 
sequence of such declination. 


FAVOR THE IDEA. 





Newly Formed Western Insurance Bu- 
reau Attractive to Company Execu- 
tives Anxious to Reduce Expense. 





That managing underwriters fully ap- 
preciate the need for reducing expenses, 
and prefer fixing limits themselves 
rather than run chances of having the 
work done for them by State legisla- 
tion, is well evidenced by the wide 
popularity of the lately formed Western 
Insurance Bureau, of Chicago. 

This organization, composed wholly of 
non-Union companies, has for its object 
the limitation of operating expenses 
along well considered lines. Applica- 
tions for membership are being received 
from non-affiliated offices daily, and the 
Association gives promise of consider- 
able uesfulness, both to its members 
und to the insurance business 
whole. 


as a 


Special Agent for Hartford Fire. 





Charles S$. Kremer has been appoint: 
ed special agent for the Hartfo:d Fire 
in Southern Central Pennsylvania; 
Western Maryland and the District of 
Columbia. 

Mr. Kremer is of the wel!-known fire 
underwriting family, which includes in 
its membership President W. N. Kremer, 
of the German American and others 
who have attained positions of emi- 
nence in the business. For eight years 
M~. Kremer was an inspector in the 
Middle Department for the Underwri- 
ters Bureau of the Middle and Southern 
States, subsequently becoming super- 
intendent of surveys. He is thus well 
posted on hazards, and may safely be 
counted upon to uphold the underwrit- 
ing traditions of the Kremer family. 





Galveston’s New Rates. 





Rates for Galveston have newly been 
received from the Texas Rating Board. 
The key rate for the city is forty cents, 
not a few risks being charged as high 
as eight and ten per cent., because of 
their miserable construction. 

In marked contrast to the tariff upon 
buildings is the rates charged for piers, 
these latter being of excessive length 
and occupied in large part with cotton. 
While companies have been asking 
four per cent. for the hazards, the new 


rate-makers only figure them worth two | 


per cent.—an absurdly low rate. 


PRESIDENT OF SCRANTON FIRE. 





W. S. Davis New Head of Company— 
J. S. Trump, of Philadelphia, 
Its Secretary. 


Reorganization involving changes in 
the directorate and executive officers 
of the Scranton Fire Insurance Com- 
pany of Scranton, Pa., was effected sev- 
eral days ago. 

W. J. Davis was elected president, 
succeeding Adam Spitzer. F. W. Woller- 
ton was elected a director, and J. San- 
derson Trump, of Philadelphia, was 
chosen secretary. 

The complete list of officers and di- 
rectors is as follows: President, W. J. 
Davis, of Scranton; vice-president, John 
Kuhback, of Honesdale; treasurer, Dr. 
F. J. Bishop; secretary, J. Sanderson 
Trump. Finance committee, Valentine 
Bliss and F. W. Wollerton, of Scranton, 
and Hon. Geo:ge W. Kipp, of Towanda; 
Underwriting committee, Adam Spit- 
zer, Dr. F. J. Bishop, Anthony Probst 
and J. Sanderson Trump; Appraisal 
committee, John Benore, Adam Spitzer 
and Dr. F. J. Bishop. 





BEWARE THE UNDERGROUNDER. | 


Superintendent Hotchkiss Warns Citi- | 


zens of the Empire State Against 
Unauthorized Companies. 


Albany, June 15—Superintendent of 
Insurance William H. Hotchkiss has 
announced that inquiries have recently 
been received at the Insurance Depart- 
ment indicating that the following un- 
authorized insurance corporations, or 
their agents, are soliciting business in 
the State of New York. Agents are 





warned against continuing to represent 
these corporations in this State, as on 
the filing with the department of a com- 
plaint against any person representing 
them, the district attorney of any coun- 
ty in which the offence is committed 
will be requested to prosecute the of- 
fender for misdemeanor, the penalty 
for which on conviction is $500 fine or 
one year’s imprisonment, or both. 

Safety Mutual Fire Insurance Com- 
pany, Lebanon, Pa.; Alpha Beneficia] 
Association, Jersey City, N. J.; Silver 
Star Benevolent Society, Jersey City, 
N. J.; Fairmount Mutual Fire Insur- 
ance Company, Philadelphia, Pa.; At- 
lantic Horse Insurance Company, Provi- 
dence, R. I.; Keystone Guard, Athens 
Pa.; American Funeral Benefit Associa- 
tion, Baltimore, Md.; Manufacturers 
Mutual Fire Insurance Company, 
Indianapolis, Ind.; Funeral Benefit As- 
sociation, of the United States, Phila- 
delphia, Pa.; Bankers Fire Insurance 
Company, Phoenix, Arizona; Flood City 
Mutual Insurance Company, Johnstown 
Pa.; American Mutual Liability Insur- 
ance Company, Boston, Mass.; Arca- 
nian Accident Association, Chicago, II1.; 
Union Mutual Fire Insurance Company, 
Cincinnati, Ohio. 





VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 











84 WILLIAM STREET 


T. A. DUFFEY 
INSURANCE 


NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing se 
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(Continued from page 12.) 
was toastmaster, the post-prandial 
speakers being: 

George H. Burns and Frank R. Leib, 
respectively president and secretary of 
the State Association; George W. Bill- 
man of Reading and Jonathan Jessup, 
of York. 

Tuesday’s Session. 

At the opening session on Tuesday, 
a vumber of matters affecting agency 
interest were discussed, the views of 
the members crystalizing into the sub- 
joined resolutions, all of which were 
adopted, 

Resolutions Adopted. 

The Committee on resolutions make 
the following recommendations: 

1. Resolved, that the Association go 
on record as favoring co-operating 
Companies and approving genera!ly the 
platform of the National Association 
of Local Fire Insurance Agents. 

2. Resolved, that all Companies and 
Associating Companies desiring a 
change of rate on any risk be requiied 
to make application for the same under 
the Constitution and By-Laws of the 
Local Board in the territory where the 
risk is located. 

3. Resolved, that we protest azainst 
the practice of Companies writing busi- 
ness at tariff rates for brokers to fill 
out a line where a policy or policies 
of insurance have been placed in Com- 
panies at cut rates. 

4. Resolved, we protest against the 
practice of Companies allowing biokers 
a greater degree of liberality in the 
policy forms than are permitted by the 
and Local Associations. 
Resolved, that we demand of the 


state 


Middle Department that all daily re- 
ports of polices so written should be 
submitted to the Stamp Clerk in the 


is located as 
had 


where the risk 
be required if the policy 
1 written by the local agents. 
6. Resolved, that we protest azainst 
the action of the Companies or their 


locality 
would 
bee! 


subsidiary companies, either of which 
members of the different Associa- 
ms, and by reason of which one will 
write insu:ance on risks governed by 
tariff rules and rates, and the other al- 
lowed to write at whatever rate and 
f 


vm is acceptable to them. The sense 
of this resolution being that all Com- 
panies should be governed by the same 
and rules or not become mem- 
bers of the Association. 

7. Resolved, that the Pennsylvania 
State Association of Local Fire Insur- 
ance Agents protest against the action 
of the National Association in accept- 
ing advertisements from the Fire In- 
surance Companies for the American 
Agency Bulletin, as we believe this is 
an agents’ paper and should not ac- 
cept any business from Fire Insurance 
Companies. 

8. Resolved, that we the Pennsyl- 
vania State Association of Local Fire 
Insurance Agents do hereby protest to 
the National Association against the 
manner in which the working capital 
fund which was raised for a specific 
purpose was expended, and that a copy 
of this resolution be mailed to both 
President and Secretary of the said Na- 
‘ional Association and the matter be 
iaken up by our delegates at the next 
National Association meeting. 

9. Resolved, that a vote of thanks be 
extended to the Board of Trade of 
Seranton for extending the privileges 
of their room for our meetings to the 
Seranton Board for their hospitality 
and to the Scranton Fire Insurance 
Company for their kind invitation to 
be their guests at luncheon. 

Officers and Committeemen. 

Officers and members of the Execu- 
tive Committee chosen for the new year 
were as follows: 

President, W. H. Wren, Lewiston; 
first vice-president, Chas. F. Humrich, 
Carlisle; second vice-president, W. W. 


rates 


Phillips, Scranton; third vice-president, 
Geo. McCandless, Pittsburg: secretary- 
treasurer, Frank R. Leib, Harrisburg. 


Executive Committee: Jacob Gellert, 
Pottsville; Bruce Kime, Ridgway; Jon- 
athan Jessup, York; Geo. H, Burns, 


* contradict me 


Kittanning; Jno. W. Evans, Berwick; 
Walter Scott, Erie; A. P. Cooley, Titus- 
ville. 

Delegates to National Convention. 

Frank R. Leib, Harrisburg; Geo. H. 
Burns, Kittanning; J. H. Musser, 
Harrisburg; J. M. Larkin, Port Alle- 
gheny; Geo. Billman, Reading; Chas. 
¥, Humrich, Carlisle; Warren Raffens- 
berger, York; W. C. Voight, Berwick; 
D. T. Nealey, Bradford; Col. F. L. 
Hitchcock, Scranton. 





ADDRESS OF PRESIDENT ELECT. 

“Fellow Members:—I am a little 
afraid to say that this is an entire sur- 
prise for fear some of the members will 
but I do want to say 
that it is an extreme pleasure to me. 
I have been a member of the State 
Association and the National Associa- 
tion for seven or eight years. I recall 
very distinctly my first attendance at 
the State Association at Harrisburg in 
the Board of Trade Rooms. I believe 
that there were some eight or nine 
members present at that meeting. I[ 
had received a communication from our 
Secretary a week or two before that 
and I sent in the dues for our firm 
and went down to the meeting. It did 
not look very encouraging at that time, 
and what brings this more forcib'y to 
me is that I have heard it said that 
the growth of the Association has been 
somewhat discouraging; to me it does 
not look so. It seems slow, but I think 
helpful. When you look back seven 
or eight years, the membership at that 
time was less than 100,-and to-day we 
have 487 members on the roll, I think 
that the growth is pretty good. 

“T believe that the time is not far 
distant when this Association can be 
and will be a power in the insurance 
business in Pennsylvania. I am p oud 
of the Association, and I think that 
if each one of us will make up our 
minds that it is our duty to see that 
the Association does grow, there is no 


question about the growth of it. As I 
understand it, there are some four 
thousand agents in the State of Penn- 


sylvania. I believe if we can get into 
our ranks 1,000 to 1,500 agents we wil]! 
have the cream of the State. We want 
them all if we can get them, but I think 
it is impossible, but I think with the 
cream we can get along with easy sail- 
ing. 

“You must remember one thing, that 
the present secretary and chairman of 
the organization cannot do all this 
work; everybody must put their shoul- 


der to the wheel. I hope that next 
year we will have a very large meet- 
ing, and I think that to make it so 


if we will look forward from one year 
to the other to a trip that wi!l be most 
pleasureable and profitable, the time 
is not far distant. 

“I want to say that I am most hearti- 
ly in accord with the State and Nation- 
al Association if properly conducted. 


I think those of us who know the in- 
side workings of the National Associa- 
tion to-day are not entirely satisfied 


with it, and I believe if each one of 
you knew it you would not be satis- 
fied with it, and I believe that it is 
the duty of the officers of the State As- 
suciation that we make a move to see 
that it is proper!y conducted. We can- 
not do it alone very well, but I believe 
if it comes to a point where we have 
to, the State of Pennsylvania can take 
care of itself. 

“IT do not favor these conditions ex- 
cept as an extreme; if we must do it, I 
think we can without any trouble. 

“IT am sorry that I cannot express 
to you my feelings in this matter of 
the election of president of this Asso- 
sociation, but I thank you one and all, 
and my first object will be the promo- 
tion of the Association in this State 
in particular, and I ask that each one 
will do their part. I thank you very 
much,” 

Members in Attendance. 

J. M. Larkin Port Allegheny; D. T. 
Healy, Bradford; John W. Evans, Ber- 
wick; Ward B. Parker, Clarks Summit; 
T. J. Luce (R. W. Luce & Co.), Scran- 
ton; E. B. Franklin, Scranton; Warren 
J. Raffensberger, York; Jacob Gellert, 





Louis Schlesinger 


Union Bldg., Newark, N. 


FIRE INSURANCE 


—REPRESENTING—— 


Glens Falis Albany 
Buffaio German Dixie Fire 
Security 

(of New Haven) 


—FOR— 
NEWARK and ESSEX CO. 


Exceptional gel Binding Facilities for New York 
Brokers 


one our Expense 


Ins. Co. of No. Am, 


0, 0, LAUCKNER INSURANCE AGENCY 


57- as A St. 355 Palisade Ave. 81 River St. 
ity Jersey City Heboken 


J. 
FIRE INSURANCE’ 


New Joreer writing agents for twelve of the 
leading companies, including 


Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 


General Mgr. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 














SURPLUS LINES 





D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 
Lines placed anywhere in U. S$. and Canada 


LIBERAL COMMISSIONS PAID 


ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Aneeneny: Pa. 

Humboldt of heny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








Fire Insurance Special Agent Wanted 





F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N.Y. Standard, 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 


A good-sized company desires applications 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
to age, length of time in the insurance busi- 
ness, etc. Correspondence confidential. 
Address 210 Onondaga Ave., Syracuse. N. Y. 


N.J. 











SURPLUS 











H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


WE solicit your patronage 
and assure careful at- 


tention to your interests. 








Representing Bighteen Leading 


Fire Companies 


for 
Atlantic City and Vicinity 


Have desirable opening for 


another strong company. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 


Cincinnati, O. 
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BUSINESS 


TALLMAN & SEARS 











NEW YORK AND NEW JERSEY 





LOUIS SHERWOOD 


REPRESENTING 


Fire, Casualty and Surety Co’s 


15 Exchange Place, Jersey City, 


SUBURBAN AGENTS 
FIREMEN’S INSURANCE €O, OF NEW JERSE) 
ST, PAUL FIRE AND MARINE INS. CO. 
| OF MINN. 


N. J. 80 WILLIAM ST., NEW YORK CITY 





EXCELLENT FACILITIES FOR HANDLING 
Phone, 33 Jersey City 


BROKERS LINES. 





NEW YORK TORONTO 





LONDON CHICAGO 





MONONGAHELA | 


INSURANCE COMPANY 


of Pittsburg, Pa. 


Incorporated 1854 


——)—_- 


William G. Whilden, President 
W. K. Reifsnyder, Secretary 


McLEAN STINSON & C0., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at Londen Lloyds 











HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Ag 


63 William St., New York 

Excess Lines handled anywhere. 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 


JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS, 


ency 


Good 























CONFLAGRATION PROOF 


CALIFORNIA INSURANCE (CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° . $400,000 
All Liabilities, including Reserve ° 381,653 
Total Assets . . ° 978,605 
SURPLUS to Policy "Holders ° . 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve . ° 105,175 
Increase in Surplus 45,764 


This Company has a record "unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 
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Pottsville; M. A. Schwartzkopf, Pitts- 
ton; James J. Boland, Scranton; Gus 
N. Brown, Scranton; G. H. Birdsall, 
Scranton; J. H. Musser, Harrisburg; 
Chas. F. Humrich, Carlisle; James F. 
Judge, Scranton; Frank Leib, Harris- 
burz; F. L. Hitchcock, Scranton; M. 
L. MeMillan, Nicholson; Chas. B. Lutz, 
Bloomburg; Harry S. Stephens, Nichol- 
son; J. J. Jordan, Scranton; Geo. H. 
Burns, Kittanning; Wm. F. Forster, 
Seranton; Ernest I. Paine, Scranton; 
Wm. H. Wren, Lewistown; Chas. J. 
McHale, Hawley; T. Lewis Sturdevant, 
Meshoppen; W. W. Phillips, Scranton; 
T. J. Foster, Scranton; Geo. W. Bili- 
man, Reading; Jonathan Jessop, York 


’ 
. 


Anson P. Dare, Harrisburg; W. . 
Vought, Berwick; Geo. Fuehrer, (Rep. 
Board of Fayette Co.), Connellsville; 
A. W. Cooke, Tunkhannock; Charles 
M. Bender, Towanda; P. C. Ruth, 
Seranton; Otto R. Conrad, Scranton; 
L. G. MeMillan, Nicholson; G. H. 
Palmer, Scranton; Charles H. Cham- 


bers, Philadelphia; H. E. Paine, Scran- 
ton; James C. Kenny, Wilkes-Barre; 
Fred Theis, Wilkes-Barre; Jno. H. Len- 
non, Olyphant. 
Others Present. 

couis H. F. Peck, examiner, Conti- 
aental: E. Bristol Lucas, special agent, 
Continental; J. H. G. Williams, Inspec- 
tor, Continental; J. S. Trump, secre- 
tery, Seranton Fire; G. W. Kipp, di- 
rector, Scranton Fire; John Brown, di- 
rector, Scranton Fire; F. J. Bishop, 
treasurer, Scranton Fire; W. L. Had- 
ley, “The Eastern Underwriter.” 








Would be a Rating Commissioner. 
Anticipating the enactment by the 
Louisiana Legislature of a State rate- 
making measure, C. B. Stroudback, of 
the New Orleans agency firm of Stroud- 
back and Stein, has addressed all firé 
insurance companies licensed in the 
State, solicitating their endorsement 
for his appointment to membership on 
the rating commission. As in Texas 
tre State Board of Louisiana, assuming 
as may fairly be done, that the measure 
will become a law, will have a member- 
ship of three: the fire marshal, an ap- 
pointee of the Governor and an under- 
writer recommended by the majority of 


the insurance companies licensed in 
the State. 

Mr. Stroudback is certainly enter- 
prising and in the opinion of not a few 
‘company executives, decidedly prema- 
ture with his application. 

Individual Line Limits. 

Commissioner Barry, of Michigan, 
anvises that under an old statute, fire 
insurance companies licensed in the 
commonwealth must not write in ex- 


cess of ten per cent. of their capital 


upon any individual risk. Several offi- 
ces sought to convince the commission 
that the intent of the statute was to 
apply the limitation to “a single fire,” 


but Mr. Barry construes it literally, and 
where necessary has ordered a re- 
arrangement line limits. 


of 





For Fire Reinsurance. 

To more effectively develop his fire 
insurance business, E. G. Snow, Jr., of 
New York, son of the president of the 
Home, has formed a partnership with 
Oscar Thiene, of San Francisco. The 
latter a son of the head office gen- 
eral manager of the Munich. and it is 
understood the new firm will represent 


is 








a strong aggregation of German com- 
panies. 
Field Enlarged. 

The scriptural declarat'on that to “him 
that hath shall be given” finds verifi- 
cation in the addition of South Jersey 
to the territory already covered by 
George Velten Steeb, Eastern Pennsyl- 
vania special agent for the Hartford 
KF 


Admission into Indiana has been se- 
pred by tl Standard Fire, Hart- 
ford, Conn 


the of 





ROW ON IN TEXAS. 
Governor Demands Resignation of In- 
surance Commissioner—Latter 
Refuses Compliance. 


Politicians in Texas are in a lively 
row over the rate-making law of the 
State. So far from proving the pana- 
cea for all underwriting ills that its 
sponsors claimed for it, the operation 
of the statute is causing the politicians 
untold worry and they are casting 
about for a graceful means of retreat. 

The rumpus between the administra- 
tion forces has reached such a pass 
that Governor Campbell! has demanded 
the official head of Insurance Commis- 
sioner Hawkins, a concession the latter 
forcifully declines to make. 

Meantime, O. B. Colquett, candidate 
for the governorship is blatently de- 
nouncing State rate-making, alleg- 
ing: “There is more sleeping hell and 
dire forebodings rumbling in the bow- 
els of Texas at this time over this, the 
latest trust-conceived and perpetuated 
law, than can be measured by the most 


pvwerful earthquake instruments. If I 
know the people of Texas something 


will happen along this line before an- 
other Legislature convenes.” 


FIRE PREVENTION IN NEW YORK. 


Bureau to be Appointed for More Effec- 
tively Safeguarding the City 
Against Conflagration. 

For the purpose of devising means 
for more effectively safeguarding New 
York city against severe conflagration 
the Fire Commissioner recommends the 
formation of the Bureau of Fire Pre- 
vention, membership of which will be 
made up of representatives from lead- 
ing commercial The question 
of a general installation of automatic 
sprinkler and similar protective devices 
into large properties, is a feature of the 
safeguarding idea, that finds ready 
favor. 


bodies. 





improving Protective Service of Scran- 
ton. 


Plans for materially increasing the 
efficiency of the fire protective service of 
Scranton, Pa., are well under way, and 
by early Fall it is anticipated the work 
will be practically completed. 

Eight new fire houses are to be built, 
and three of them will have new com- 
panies. 


The new companies will be stationed 


in the Nineteenth ward, on South Irv- 
ing avenue; in the Seventh, on Cap- 
euse; in the Fifteenth, at South Main 
avenue and Dartmouth sireet, and in 


the Seventeenth, on 
Olive street. 


Taylor avenue, at 


Want Uniform Commission Paid. 


of 
of 
at 


the 
Local 
Greens: 


At the annual convention 
North Carolina Association 
Fire Insurance Agents, held 


boro, last week, it was decided to con- 
tinue agitation for the payment of ex: 


cess commissions throughout the coun- 
(ry. 





Want Rating Bill for Missouri. 


At the executive session of the Mis- 
souri Association of Local Fire Insur- 
ance Agents, held at St. Joseph last 


week, measures were adopted for push- 


is scheduled, an inspection being made 
every five years. The agent was here 
recently, inspected the water system 
and incidentally looked over the fire 
department. Others will be along from 
time to time to study conditions and 
note if there are any changes worthy of 
a readjustment. It will probably be 
Fall before we know anything.” 





RATIFIED BY SHAREHOLDERS. 





Proposed Sale of Ocean Accident to 
Commercial Union Fully 
Confirmed. 





Shareholders of the Ocean Accident 
and Guarantee Corporation of London, 
on’ Tuesday, fully ratified the pro- 
visional sale of the corporation to the 
Commercial Union Assurance Corpora- 
tion of the same city. 





A Veteran in the Service of The 


Travelers. 





Major Edward V. Preston, of Hart- 
ford, manager of agencies of the Trav- 
elers Insurance Company, last week 
celebrated the anniversary of his forty- 
fifth year of service for the company, 
which dates back to practically the be- 
ginning of the company. Major Pres- 
ton’s associates presented him with 
many handsome flowers, and President 
S. C. Dunham and other officers of the 
company and department heads enter- 
tained him at a luncheon at the Hart- 
ford Club. Major Preston entered the 
employment of the Travelers in June, 
1865, when it was doing an accident 
business only, which was followed the 
next year by the beginning of its life 
insurance writing. At first he was a 
special agent for the company, solicit- 
ing business in Hartford, and later he 
appointed agents for the Travelers. 
Before assuming his present title Major 
Preston was superintendent of agen- 


cies, 





Best’s Insurance Reports. 


A work of recognized value in 

underwriting world is “Best’s 

ance Reports,” the 1910 edition 
enth annual) dealing with fire, marine 
and miscellaneous companies, is now 
being distributed. The Alfred M. Best 
Company, New York city, publishers of 
the work, long ago earned a reputation 
fcr accuracy and promptitude in the se- 
curing of company reports, and in the 
imtelligent analysis of the figures dis- 
closed. Wach year the Report is ampli- 
fied, new features suggested by in- 
creased experience being added, until 
to-day the publication leaves little to be 
desired. 


the 





Late accessions to the executive staff 
of the Hartford Fire are Frederick 
Samson and Sidney E. Locke, as under: 
writing secretaries, and D. J. Glazier, 
recording secretary. | 


CHANGE IN MANAGEMENT. 
Penniman and Clark Resign as Execu- 
tives of United Surety Co.— 

Poe New President. 





Henry G. Penniman and Ernest J, 
Clark, respectively president and vice- 
president of the United Surety Com- 
pany of Baltimore, for several years, 
resigned on Tuesday. 

Edwin Poe, an experienced surety 
underwriter, was elected to Succeed Mr. 
Penniman. 

Speaking of the charge, Mr. Penni- 
man said: 

“Mr. Clark and I were not in accord 
with the interests now in control of the 
Company, 2nd resigned in order that 
the owners might be free to carry out 
their own plans. * 

“We had directed our efforts almost 
entirely to the producing and under- 
writing of the Company’s business, the 
by-laws providing that the management 


of the United’s finances should be 
vested in a finance committee, over 
which we had no control. The pre- 


mium income of the company increased 
greatly under our management and the 
past difficulties of the institution did 
not arise from the character of busi- 
ness so written, but were caused by 
losses in other departments over which 
we had no control. 

“The resignations submitted were ac- 
cepted by a resolution expressing the 
thanks of the company for the energy 


and attention we had given its affairs 
during the years we had been con- 
nected with it officially.” 

The differences referred to by Mr 


Penniman, it is understood, apply spe- 
cifically to the fact that Mr. Penniman 
and his associates offered to buy the 
treasury stock of the United at a pric« 
considerably above par, so as to plac: 
the company in a very much better fi- 
nancial condition by greatly increasing 
its surplus, but this proposition was 
voted down at a stockholders’ meeting 
by the present majority control of the 
company, the minority stockholders, 


Insur- voting for the resolution. 
(elev- 








Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 


Geo. J. Kuebler George R. Brown 
Counsel 














The Central Union Fire Insurance Com 


(BEING ORGANIZED) 


ONE MILLION DOLLARS CAPITAL 


pany 








Ready for Business about October, 1910. 
giving all information possible. 


T. T. KELLY, Secretary, THE CENTRAL UNION FIRE INSURANCE co. 
Dwight Building, Kansas City, Mo. 


Write at once for agency contracts, 
Address : 








ing a rate-making bill through the State 
legislature. 


Inspects Scranton’s Protective Facili- 


ties. 

It is not iikely that the city will 
know until next fall whether or not 
there will be a readjustment of fire in- 
surance rates. 

“The Middle Department is making | 
an investigation,” said Thomas Moore, 
chairman of the local board of under- 


writers at Scranton, “but it has nothing 
whatever to do with the agitation for a 
readjustment. It a routine inspec- 
tion that i 


is 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 
REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 


CAMDEN FIRE INSURANCE ASS'’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE GO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 





s being made, and only what 100 WILLIAM STREET - e« « 





New York 








ecu- 
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CASUALTY AND 


SURETY HAPPENINGS 











OPPOSED TO MERGER IDEA. 


MARYLAND 





WITH CASUALTY. 


American Bonding Management Would 
Continue Company—Statement by 
John T. Stone. 

When the management of the Ameri- 
can Bonding Company of Baltimore, 
learned that an effort was being made 
to merge the corporation with the 
Maryland Casualty Company of the same 
city, and that overtures to that end 
were being made stockholders by the 
prominent banking firm of Alexander 
Brown and Company, a special meeting 
of the directors of the American Bond- 
inz was called. At this gathering reso- 
lutions against the sale or merger of 
th corporation were unanimously 
adopted, the directors expressing their 
complete satisfaction with the admin- 
istration and the future outlook for the 
institution. 

Terms of Proposed Deal. 

jy the terms of the proposed deal 
stockholders of the American Bonding 
are offered $85 a share in cash for their 
stock, or will be given the option of 
exchanging their holdings for the stock 
of the Maryland Casualty Company in 
the proportion of five shares of the. lat- 
ter company’s stock for six shares of 
that of the American Bonding Com- 
pany. 

It is requested that the stock of the 
American Bonding Company be deposi- 
ted with the Safe Deposit and Trust 
Company not later than June 21, to- 
gether with a statement from each 
shareholder as to whether he prefers 
cash for his holdings or would rather 
exchange them for Maryland Casualty 
Company’s stock on the basis above 
set forth. In cases where a preference 
is not designated it will be presumed 
that the stockholder wishes cash for 
his securities. The deal will necessi- 
tate the expenditure of about $2,500,000 
by the syndicate for the purpose of 
getting hold of the stock of the Ame. i- 
can Bonding Company and other ex- 
penses of the merger. At present the 
capital stock of the Maryland Casua'ty 
Company is $1,000,000 and this will be 
increased to $1,625,000 at once. 

The reasons assigned for the pro- 
posed merger are the fact that the Fi- 
delity and Deposit Company and the 
United States Fidelity and Guarantee 
Company having entered the casualty 
field, as well as other large bonding 
companies, which has resulted in a 
competition in this line of business 
which would seriously handicap the 
Maryland Casualty Company were it 
not to take over an organization such 
as the American Bonding Company, 
which is all equipped to carry on the 
bonding business, thus placing the 
Maryland Casualty Company in a posi- 
tion to enter the bonding business in 
retaliation, and to enlarge the scope of 
its business in this direction without 
the necessity of establishing new agen- 


cies for the transaction of its bonding 
bus-ness. 


The stock of the American Bonding 
Company is quoted around 81, while 
that of the Maryland Casualty Com- 


pany is about 90%. 


Would Take Over Staff. 
To The Eastern Underwriter, John T. 
Stone, president of the Mary.and Cas- 


ualty Company made the following 
statement concerning the proposed 
transaction: 


“With reference to the proposed con- 
solidation or merger of the American 
Bonding Company with the Maryland 
Casualty Company, and in view of the 
published statement of George Cator. 
president of the American Bonding 
Company, I deem it proper to say:— 
If the transaction should be consum- 
mated, very little, if any, hardship 
would result to the Home Office officials 
and employes of the American Bonding 
Company. The Maryland Casualty Com- 
pany is just establishing its bonding de- 
partment and has, therefore, appointed 
only one or two persons at the Home 
Office to look after that class of busi- 
ness; hence, there will be employment 
for practically all of the American 
Bonding home office people, if the Cas- 
ualty Company takes over its business. 

“The same thing is true of the agency 
organization. While the Casuaity Com- 
pany’s field force is complete and ef- 
fective as to the casualty lines of busi- 
ness, a great many of its agents now 
represent other bonding companies and 
aie naturally reluctant to give up those 
connections. For this reason, there will 
be abundant room in the field organi- 
zation of the Casualty Company for 
the agents of the American Bonding 
Company. 

“One other point should be clearly 
understood by every one who is at all 
interested in this matter, namely, that 
while these negotiations are in the 
hands of Messrs. Alex. Brown & Sons, 
who are abundantly competent to p'ace 
the financal aspects of the proposed 
transaction fairly and fully before the 
minds of the stockholders of the Ameri- 
can Bonding Company, there are ce:- 
tain advantages which the merger will 
bring to the Bonding Company's stock- 
holders which are of a nature peculiar 
to the business, and with reference 
to which a word fiom me may not be 
amiss. I refer to the position in the 
field of competition for business which 
a company formed by a combination 
of the Maryland Casualty Company and 
the Americaa Bonding Company would 
occupy. At this time the rates for 
surety bonds are practically unifo:m all 
over the United States; hence, the pro- 
curement of business is largely deter- 
mined by the strength and standing 
of the companies competing. If the pro- 
posed consolidation takes place, the 
consolidated company will begin with 
assets of considerably over eight mil- 
lion dolla’s; will enjoy a premium in- 
come at the start of more than five 








Managing Casualty Underwriter 





Underwriter. 





Company Just Organized with Adequate Capital, Surplus and 
Directorate of Prominent Business Men and Financiers Desires 
Services of a Young, Aggressive, Experienced Man as Managing 
Address, Stating Age and Qualification. 
“CASUALTY,”’ care of The Eastern Underwriter 

105 William St., New York City 








after the contractors, the 





million dollars per annum, and an in- 
come from investments of about three 
hundred thousand dollars per annum, 
and abundant reserves for all legal and 
other purposes. Hence, it will present 
claims upon the basis of financia! 
strength such as hardly any other com- 
pany in the casualty and surety business 
could offer. Equally important will be 
the combination of two well organized 
corps of agents, each of which will not 
only contribute the business which it 
is now producing, but will contribute 
mutually to the development of the 
combined business much more effective- 
ly than either could contribute if con- 
tinuing alone. 

“All of the foregoing should be care- 
fully considered by the stockholders of 
both companes, in the light of the dis- 
tinct advantage it offers not on'y in 
enhancing the intrinsic value of their 
stock, but also the market value. 

“I am frankly anxious that this com- 
bination of the two companies should 
be effected, primarily because I believe 
it would be of advantage to my own 
Company, but the same causes whith 
would make it advantageous to the 
stockholders of the Maryland Casualty 
Company will make it advantageous to 
the stockholders of the American Bond- 
ing Company. If the stockholders of 
the American Bonding Company do not 
become satisfied upon  investization 
that the proposed sale of their stock 
or the proposed consolidation will be 
to their advantage, I shall certainly not 
expect them to accept either offer and 
no pressure of any kind will be attemp- 
ted. 

“I would urge, therefore, upon the 
stockholders of the Ame ican Bonding 
Company that they approach this ques- 
tion with open minds and that they 
will be careful to understand fully the 
details of the proposed plan as it will 
be submitted to them by Messrs. Alex. 
Brown & Sons.” 


Plan Abandoned. 

Since the above was in type it is an- 
nounced that because of the opposition 
of the management of the American 
synding Company, Alexander Brown 
and Sons have withdrawn their connec- 
tion with the plan, and the purchase 
proposition will not be submiited stock- 
holders of first named corporation. 

This move, however, does not pre- 
vent the exchange of holdings, nor does 
it make impossible the offering of a 
higher price for the American Bonding 
shares. It is not likely, however, that 
either policy will be pursued. 

President Cator’s control of the 
American Bonding seems to be unques- 
tioned, and it is understood the activi- 
ties of the Company will be greater in 
the future than they have been in the 
past. 





Bankers Surety Company Sues for 


$13,124.46. 





In a friendly suit against the city of 
Springfield, Mass., the Bankers Surety 
Company of Cleveland, seeks payment 
of $13,124.46, due 
Provin mountain reservoir. 


for completing the 
The work 
was undertaken by the surety company 
Baker Com- 
The bill of the surety 
been approved by the} 


pany, defaulted. 
company has 


| proper authorities, but a court order is | 


necessary in order to secure the funds. 


Mrs. Nellie Fuller widow of 
the late Charles Smith, of the prominent 
Scranton, Pa., 
& Company, whose death occurred some 
days ago, was buried last Thursday 
The Fuller agency is one of the best 
known in eastern Pennsylvania. It 


Smith, 


agency of Charles Fuller 


represents locally the Hartford, Aetna, 
Phoenix of Conn., Springfield Fire & 
Marine and the California. 
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SURETY CLASSIFICATION. 
New Schedule if Adopted Would Entail 
Serious Additional Work by 
Managing Underwriters. 


propssed +o require de 
tailed classification  xverience from 
surety underwriters, and company exec- 
utives are not a little wrought up in 
consequence. Schedule M which it is 
suggested be included in the annual re- 
port blank, contains no less than one 
hundred and twenty classifications, the 
detailing of which wil! greatly add to 
the already severe burdens carried by 
managing underwriters 

The reason assigned for the desired 
requirement of the extensive classifi- 
cation data, is that it will be’ used as a 


It is again 


basis for fixing proper reserves. The 
belief exists in certain quarters, how- 


ever, that the information would bs 
used as a means for preparing surety 
rates. If Schedule M be favorably re- 
ported, its advocates trust the insur 
ance commissioners next convention 
will refer the mater to the Committe 
on Fidelity Insurance 


W'sconsin State Auditor to be Sued. 

Federal Judge Sanborn at Madison, 
Wis., recently appointed George W 
Bell, of Hudson, receiver of the Wiscon- 
sin Mortgage Loan and _ Inve 
Company, successor to the Wisconsin 
Savings Loan and Trust Company As 
a result of the receivership Bell will 
start suit against State Treasurer 
in behalf of creditors of the Company. 
It had on deposit with Dahl $50,000 as 
co!lateral security to protect its deposi- 
tors and when the new company wa 


stment 


organized it tiled an affidavit with the 
treasurer that it had completed its trust 
and applied for the money Dahl sur- 
rendered the security to attorneys for 
the loan and trust company Bell w 
claim in his complaint that th r 
was not completed and it Dahl ha 
») authority to surrend he mor 


Given Verdict for $7,500. 


In his action to recover $30,000 dam- 
ages against the F. M. Stillman Com- 
pany of Jersey City, Thomas Haley. an 
ironworker of Newark, N. J., wa give 
a verdict of $7,500 on Thursday i 
The action was the first to be tris 
Essex county under the New Jers 
employers liability law of 1909 





Not William J., but Claude G. Brya 
manager of th Prudential Casualty 
Company of Indianapolis, and « sil} 
vne of the finest in underwriting ranks 


John D. Kelly, of Charleston, long the 


South Carolina general ag of th 
Fidelity & Deposit Company, ard one 
of the pioneer surety agents of the 
South, died several days ago 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
it’s The Policy That's Easy to Sell 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY sty DENCE 
SOLI D 
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SPECIAL TALKS WITH LOCAL AGENTS 


Handicap if surety agents could be 
of Limited canvassed for an opinion 
Authority. as to what one thing con- 
stituted the greatest ob 

stacle to an increase in business, the 
average agent would probably say, the 


handicap of limited authority. There is 
no doubt that the necessity of referring 
so much of their business to the home 
office places agents at a great disad- 
vantage. The inability to act on the 
moment, to write bonds on the spot 
often means loss of business. Any case 
that does not conform to a routine clas- 
sification calls for correspondence with 
the company and a decision by someone 
as to the conditions under which it will 
accept the risk. 

These practices indicate that surety 
underwriting is far from perfect. Any 
business that requires so much of its 
detail to be handled and passed upon 
by high salaried officers is wastefully 
conducted and lacks system. Some day 
‘he issuing of bonds will take its proper 
place as a more or automatic de- 
tail of the agency, requiring no execu- 
tive action and then the surety man 
like the fire insurance agent will be 
able to write business on a moment’s 
norice, 

Until that happy time arrives, the 

irety agent must make the most of the 
situation and take advantage of what 
means he has for increasing his writing 
ecavacity. It is the practice among the 
companies to enlarge the authority of 
agents, up to a certain point, as fast as 
they show ability to exercise it prop- 
erly. This ability comes only with a 
knowledge of the business and some ex- 
perience in underwriting. But even the 
limit of authority for the average agent 
leaves much to be desired, so we find 
ingenious field men devising all sorts 
of schemes that will satisfy the de- 
mands of the home office and at the 
samme time give them the much sought 
privilege of issuing bonds without re 
ferring them to the home office. 

Some of these plans have been very 
effective in curtailing the handicap of 
limited authority and have proved so 
good that they have been adopted by 
the companies generally and become a 


lace 
i€s5s 


regular practice of the business. So 
witk writing long term bonds. Some 
agents who were quick to see a way 


out of this difficulty, entered into agree- 
ments with the trust companies in their 
territory for the joint control of the 
assets of estates and were thus in a po 
sition to write long term bonds that 
they were before compeiled to decline. 
Furthermore, the companies al 
welcome any plan that will with 


ways 


afety 


increase the agents writing capacity. 
* . = 
A Sample But on this subject of 
of Abused limited authority, the 
Authority. companies have a mass 
of evidence which war- 
rants their conservative treatment of 
agents. The loosening of the red tape 
is sometimes disastrous. That ’some 
agents have even too much iatitude 
under present methods, was shown in 


a Colorado case 
sonal accident 


recently. It was a per- 
case, an agent having 
insured a railroad passenger brakeman 
for $2,000. The occupation was classed 
as “hazardous,” but not long after tak- 
out the policy, the sured con- 
tracted to make balloon ascensions at 
a fair and secured a leave of absence 
from his regular occupation for that 
purpose 


The man 


ing 


was killed during one of the 


ascentions and when a claim was made 


on the company under the accident 
policy, it took the following stand: By 


contracting to make balloon ascensions 
the assured changed his occupation to 
a more hazardous one, which is ex- 
pressly provided against in the policy 
and the company offered to make a 
settlement based on the more hazar- 
doug occupation in whicn the assured 
was killed. This seems not only a very 
just ground on which to settle the case, 
but it appears the more so when it is 
taken into consideration that had the 
company known that the man engaged 


in ballooning, it would probably not 
have accepted the risk in the first 


place. The court would undoubtedly 
have decided the case favorably to the 
insurance company too on this evidence 
had it not been for one thing. It was 
shown in the trial, that the agent who 
insured the man knew that it was his 
practice to make balloon ascensions 
and knowledge on the part of the agent 
was construed by the court to be 
knowledge of the company. 
a2 oa = 
There seems to be an 
Legal urgent need of impress- 
Responsibility. ing on the casualty 
agent that it is a com- 
mon principal of law that knowledge on 
the part of an agent is to be construed 
as knowledge possessed by his princi- 
pal. Every iittle while the companies 
are compelled to pay claims where they 
have no liability except on this ground. 
Athough the law is often complex 
and it cannot be expected that an agent 
shall master its intricacies before he 
undertakes to solicit insurance, there 


An Agent’s 


are certain fundamental things, simple | 


enough, that he should understand. 
This point of knowledge of material 
facts concerning the assured is one of | 
them. If an assured can show 
agent was cognizant of certain 
at the 
which, 
pany would cause it to refuse the risk, 
nevertheless, the company will be held 
liable. Nor does the assured have to 
show that he told the agent; it is suffi- 
cient to prove that the agent knew the 
fact. 

Often persons whose regular occupa 
tion is in a non-hazardous classification, 
will be in the habit of following some 

ery hazardous avocation or 

hich it is very important that 
company should be informed of. 

(‘he matter of waiver is another very 


things 


the 


important point that the agent should 
be posted on. Although all policies 


contain the provision that an agent has | 


no authority to change or waive any of 
its provisions, the courts do neverthe- 
less often hold that some action of an 
agent constitutes waiver of some con- 
dition of the policy. The surest de- 
fence against most of these contentions 
is for the agent to be able to prove that 
the 








ence and indicated that he understood 
ts conditions. 

It is pretty generally the experience 
that an agent who adopts an honest, 
straightforward policy, with both the 
company and the assured, rarely be- 
comes entangled in legal di flic sulties 
over claims. It is the overzea!ous 
10 the commission that does the 
the hiding of those little things, though 


very material to the case which might 
cause the company to decline the risk 
or the prospect to refuse the policy. 





| 


that an | 


time the insurance was written, | 
if they were known to the com- | 


sport | 


assured read the policy in his pres- | 


eye | 
injury; | 


agents; 


young 


Pittsburgh Surety Agents Organize. 





Representatives of the surety com- 
panies doing business in Pittsburg have 
organized the Surety Underwriters’ As- 
sociation of the City of Pittsburgh, Pa. 
Constitution and by-laws were adopted 
and the following officers elected: R. H. 
Cotton, United States Fidelity and 
Guaranty, president; L. V. P. Shriver, 
Fidelity and Deposit, vice-president; 
Edward Ball, Title Guaranty, secretary; 
I’. M. Hayes, American Surety, treas- 
urer. The following were also chosen 
to act as an executive commiitee: R. H. 
Cotton, F. M. Hayes, James W. Sweet, 
National Surety; E. R. Roberts, Title 
Guaranty, and L. Hays Gott, United 
Surety. The companies at present rep- 
resented in the organization are as fol- 
lows: United States Fidelity and Guar- 
anty Company, Cotton & Shaw, general 
agents; Fidelity and Deposit Company 
of Maryland, L. V. P. Shriver, general 
agent; American Surety Company of 
New York, F. M. Hays, manager; Na- 
tional Surety Company of New York, 
J. W. Sweet, general agent; American 
Ronding Company, Motherall & Kim- 
ball, general agents; Massachusetts 
Bonding Company, Vogel & Wharton, 
general agents; Bankers Surety Com- 
pany, W. M. Reid & Co. general 
United Surety Company, L. 
days Gott, general agent. 


Staying Power. 





I have been watching the careers of 
men by the thousand in this 
City of New York for over thirty 
yoars, and I find.that the chief differ- 
‘nce between the successful and the 
failures lies in the single element of 
taying power.—Theodore L. Cuyler. 


busy 





Favor Motor Apparatus for iiidines 








While advising against the creation 
of an additional fire station in the , 
cinity of Chalkstone avenue, the Fire 
Commissioners of Providence, R. [,, 
urge the replacement of certain ho 
drawn apparatus by that driven by 
tor power. 


mo 








if you can choose Your Company, 
Why not represent 
“The GREATEST Health 
and Accident INSURANCE 
Company in the World ’”’ 


Continental Casualty Company 
Chicago 
H. G. B. ALEXANDER, President 
LEADS THEM ALL 


Premiums 1909---$3,156,000 





‘* Every time the clock ticks, 
Every working hour, 
IT PAYS 
A Dime to Somebody, Somewhere, 


Who is Sick or HURT” 





Most Liberal Contracts to Agents 
Most Liberal Policies 
Prompt Pay 














MARINE, ACCIDENT 
AND PLATE GLASS 


TRUSTEES : 


TUYVESANT FiIsuH, 
C. H. FRANKLIN, w 8. Mer. and Attorney 


LIABILITY— 
Employers General Vessel Owners 
Public Landlords Contingent 
Teams Elevator 


THE FRANKFORT 
INSURANCE Co. 


of Frankfort-On-The-Main, Germany 

——ESTABLISHED 1865 
United States Department, 100 William Street, New York, N. Y. 
RICHARD DELAFIELD, Pres. of National Park Bank 


paner THALMANN, of Ladenburg, T male a & Co. 
214 Broadway, Ww 


INSURANCES TRANSACTED 


Druggists & Physicians 
AGENTS WANTED FOR UNOCCUPIED TERRITORY 





JNO. or SMITH, Sec. U. 8. Branch 
Burglary 

Workmen's Collective 

Individuai Accident & Health 
Industrial Accident & Health 








Local Fire and Life A 
from the start. 
Write to-day for particulars to 


FEDERAL CASUALTY CO., ° 
Assets, $255,424.83 


MONEY MAKING POSSIBILITIES 


GET ACQUAINTED WITH OUR 


NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


Agents can carry this line and will find it a money-maker 
We have some Choice Openings in New York and New Jersey. 


PETER PATTERSON, Secretary 


DETROIT, MICHIGAN 
Surplus, $224,006.23 








$100,000 deposited with Auditor of State | 
for Protection to Policyholders 


WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGEN 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 


INDIANAPOLIS, IND. 


‘TS IN WRITING 





E. O. BURGAN, 
Manager 











fidelity and surety branch. 


“GENERAL AGENCY” care 





SURETY MAN WANTED 
Prominent general agency has opening for a young man to manage its 


"To one having experience, tact and energy, an 
advantageous arrangement will be made. 


The Eastern Underwriter, 105 William Street, New York City 


Address in strict confidence. 











READ THE EASTERN UNDERWRITER 








Capital 








AN AGENCY CONTRACT 


The Title Guaranty & Surety Company 
SCRANTON, PENNA. 


is a valuable asset to any insurance office 


L. A. WATRES, President 
M. M. TOWNSHEND, Supt. of Agencies 
AGENTS WANTED IN UNCOVERED TERRITORY 


—WITH— 


and Surplus $1,500,000 
JOS. A. SINN, Mer. Surety Dept: 
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OBJECTS TO PUBLICITY. 





Columbus Securities Company Asserts 
its Reconstruction Plan is Clean 
and Above Board. 





An aversion to publicity in connec- 
tion with its affairs at this time is mani- 
fested by the Columbus Securities Com- 
pany, a recent New Jersey corporation 
formed to take over struggling insur- 
ance companies, ‘‘which, by reason of 
improper or expensive promotion, find 


factory manner.” 

In a letter to The Eastern Under- 
vriter under Saturday’s date, R. L. 
Smith, second vice-president of the 


Columbus Securities Company, says: 

Considerable publicity has recently 
been given our company and several 
casualty companies with whom we are 
negotiating, some of which has been of 
a character tending to hamper our ef- 
forts at reconstruction. 

“The Columbus Securities Company is 
purely constructive and is clean and 
above board in every particular. We 
are perfecting and carrying out a plan 
of great and lasting benefit to the in- 
surance world and particularly those 
companies which, by reasons of im- 
proper or expensive promotion, find 
I selves unable to expand in a satis- 

ory manner. 

“Having no promotion stock, the pro- 
ceeds of the sale of stock in our com- 





fac 


par must be used to require assets 
dollar for dollar in other companies. 
We ask that you kindly refrain from 
printing anything about the various 
matters concerning us which may come 
o your attention, unless authorized first 
by and we, in return, knowing that 
you have the best interests of insurance 
ymmpanies in general at heart, will glad- 
ly furnish you from time to time with 
such items as may properly be made 

There are times when from 


y business reasons publicity might 
serious damage, not only to us, 
the respective company or compa- 
n question.” 
Helping Lame Ducks. 
The Columbus Securities d to 
1 a helping hand to several compa- 
Empire Casualty of West Vir- 
gj and the Columbus Casualty Com- 
| of Ohio, two lame ducks, being of 
number. Both concerns have had 
tion from their respective State 
ance departments. 


essay 


the 





Fewer Railway Accidents. 


obably no better proof of the effi- 
y of the inventions that have been 
employed for the protection of railway 
passengers could be given than the re- 
cant government reports. The report 
of the Interstate Commerce Commission 
shows that during 1909 “the number of 
killed by railway accidents was reduced 
nearly one-half and the number injured 
nearly by twenty per cent. and yet 
2,791 were killed and 63,920 injured last 
vear, while in 1907, 5,000 persons were 


Ca 


killed and 76,286 were injured.” “Of 
those who were killed,” writes Prof. 
Graham Taylor, in the Survey, ‘1,011 
were employes who met death in train 
iecidents, while 520 employes did so in 
1909: 8.924 of them were injured in 
train aecidents in 1907 and 4,877 in 


1909 


The reduction 
d by passengers 


in casualties suf- 
is still more en- 


THE EASTERN UNDERWRITER 


couraging. Not a single passenger was 


killed on the trains of four great Ameri- | 


ean railways during the last year. 
T'wenty-seven million were carried by 
the Chicago and Northwestern railway 
last year without the loss of a single 
life. During the last ten years of the 
192.787,224 passengers carried over the 
Delaware and Lackawanna railroad, not 
a single life was lost. The Pennsyl- 
vania railroad claims that not a single 


passenger has been killed in a train | 
than fifteen years. | 
the total | 


wreck for more 
During 1908, of 141,659,543, 
number of passengers carried, only one 


person out of every 1,388,819 was in- | 


jured in train wrecks. 

“Of the 125,000,000 passengers trans- 
ported by the Erie railroad in five years 
there was not a single fatality, although 
its main line of 1,000 miles has a large 
portion of its mileage in single track. 
This increased safety of passengers is 
attributed by the Interstate Commerce 
authorities to improvements in 
roadbeds, double tracks and the block 
system.” 


This again suggests that no road,| 


steam or trolley, running cars at a high 


the | 


| 


rate of speed should be allowed to op- | 


erate on single tracks or without the 
block signal systems. Some of the 
most shocking trolley accidents re- 
ported during the last few years have 
been caused by 
single tracks. And the time is 
doubtedly coming when the trolley road 


collisions of cars on} 
un- | 


which runs cars at a speed greater than | 


eight or ten miles an hour will be 
cbliged to lay double tracks before in- 
viting passenger traffic. 





Restricted as to Writing Powers. 





Under the laws of Colorado as inter- 
preted by the Insurance Department, 
no company can write general surety in 
addition to general casualty lines in the 
State. Both the Maryland Casualty 
Company and the United States Fidelity 
& Guaranty Company sought the priv- 
ilege of writing additional lines, but the 
concession was refused by Superintend- 
end Clayton upon the ground above 
noted. 


Death Not Accidental. 
According to the report of physician 
engaged to perform an autopsy of C. C 
Dickinson, late president of the Carne- 
sie Trust Company, of New York city, 
his death was not from accidental 
causes. Mr. Dickinson had a persona! 
accident insurance policy for $65,000 
with the Uasualty Company of America 


New Jersey Agency Appointments. 





Continental.—Josef Dwarzecki, Henry 
Richmond, Newark; George Forsythe, 
Manasquan. New Amsterdam.—F. W 
Owen, Passaic. North American.— 
David Shamat, Newark. Ocean Acci- 
dent & G.—A. M. Dresser, Burlington; 
Guerin & Williams, Newark; Julius 
Schwab, Paterson; Ashton & Crispin, 
Swedesboro. United States Casualty.— 
T. W. Gitty, Trenton. 





Despite the wide area swept by the 
conflagration at Seattle, Wash., several 
days ago, it is not believed much in- 
surance is involved, the destroyed sec- 
tion being occupied largely with small 
frame dwellings of cheap construction. 
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The (jeneral Accident 
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FIRE and LIFE 


| CH. ‘BOYER, United States ‘Industrial Department Manager 
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Assurance Corp. Lta. 





VERY form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 


Company. 


Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 


Life Companies. 


Special Inducements offered to Business and Professional Men, 


Housewives and Domestics, and Miners. 


Railroad Installment provided for on the Pay Order Plan of Four, 


Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 
RRRRRRRRRRAE RRR RRRARRRRRRRRRRRRRRRARRMRRRRRKAE 








Great Eastern 


Casualty Company 
Of New York 
‘The Company That Does Pay” 


CAPITAL ° . ° $250,000 
ASSETS . . . $620,187 


SURPLUS TO POLICY HOLDERS $445,820 


CLAIMS PAID OVER A MILLION DOLLARS 


LOUIS H. FIBEL 
President 
THOMAS H. DARLING 
Secretary 


















| ACCIDENT AND ILLNESS 
INSURANCE 


Some absolutely unique policies 
which are enormously s iperior to 


1 


everything else ever offered by 


any other company 


WORTH LOOKING INTO 


Most liberal agency 
contracts for 
COMMERCIAL and 
INDUSTRIAL 











LIABILITY, BOILER, PLATE GLASS, ACCIDENT, DISABILITY, FLY WHEEL 


Casualty Company of America 
INSURANCE 


HOME OFFICE, 







NEW YORK 















Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
..-- BOR THE...... 


SECURITY CASUALTY CO. 
OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 























Sigerued 


af New York 
SUPERIOR POLICIES 

KIMBALL C. ATWOOD, President, 

290-292 Broadway, New York. 


SAMUEL APPLETON, United States Manager 


33 Broad Street, Boston, Mass. 


Assurance Corporation, Limited 


LIABILITY, STEAM BOILER, ACCIDENT, 












The Employers’ Liability 


The original and leading Liability 
Insurance Company in the World 


HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 


Employers’ Liability Building, 


ACENTS WANTED 








BONDS 


CASUALTY 








IF 


you 





AGENTS | Can command Bond 
Are seeking an 


Are not representing 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 


or Casualty business 
Agency connection 


another like Company 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF 


(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


paccwent POLICIES 


OF THE MOST APPROVED FORMS 
WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


Home Office, 
PLATE G 
oun wa 
AND A 


EUGENE H. 
DANIEL D. WHITNEY, Vice-Pres. 









NEW YORK 


President 
ALONZO G. BROOKES, Aase’t Sex 

















THE EASTERN UNDERWRITER 


June 16, 1910. 











UNITED SURETY COMPANY 


BALTIMORE. MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN. 








The Western Life Indemnity Company 


of Chicago, offers exceptional opportunities to 
men who can write business. 


Address in confidence 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois 














BiC PAY FOR BIC MEN 


One of the strongest life insurance companies in the 
United States is looking for men with A-1 records as personal 


writers and organizers. Every facility furnished. Salary 


and bonus, and unequaled policies. 
Address ‘‘IN CONFIDENCE, ’’ care The Eastern Underwriter 


105 William Street, New York 














LONDON GUARANTEE AND ACCIDENT CO., Lid 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


F. W. LAWSON i* 
Gen’! Mai:ager * Ye 


_ F. J. Walters | 
Resident Manager | 

45-49 Cedar St. 
New York | 
oe | 

Elmer A. Lord & Co. | 
145 Milk St., Boston | 


Resident Mgrs., -——-——— 
———New Engiane | 


Liability, Accident, 
Health, Credit, Burglary 


and Sieam boiler Established 1869. 





STOCK SALES MANAGER WANTED 


We are desirous or securing the services ot a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 
and we will pay 
Ap- 


plications can be addressed in fullest confidence to 


one and “as straight as a string,” 





the limit for a man with similar qualifications. 





The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 


»" 








H. G HOFFMAN 


CENTRAL NATIONAL, Chicago 


PEOPLES NATIONAL ) JEFFERSON FIRE 
Philadelphia | Philadelphia 
BEN FRANKLIN GERMAN FIRE 
Pittsburgh Pittsburgh 


NATIONAL LUIIBER 
Buffalo 





DIXIE FIRE 
Greensboro 


| COMMONWEALTH FIRE 
Dallas 


AUSTIN FIRE 
Dallas 


INTERNATIONAL INTERNATIONAL 
Ft. Worth St. Louis 


REPUBLIC UNDERWRITERS, Dallas 


reprAmZmO0 











All Losses Adjusted and Paid From This Office 
MT. STERLING, KENTUCKY 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, ; AIEEE 5 


ACTIVE, RELIABLE 
GEO. STEVENSON, JR., 


SOLICITORS 
PRESIDENT 


JAMES GHAPPELLE, 


SECRETARY 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 





LIBERAL COMMISSIONS, 


THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 
DIRECT WITH THE COM 
PANY SOLICITED 
































Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - ~ 
Reserve ‘ - 
Capital - . $300,000 00 


SURPLUS - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


$584,482 62 
$201,330 00 

















